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Group of buildings occupied by The Cleveland 
Trust Company Main Office (above) and map 
right) which shows the location of its 45 branches. 





Another leading bank using Hammermill Safety 


SYMBOLIC OF THE POSITION The Cleve- 
land Trust Company occupies in the city’s life, 
its main office group of buildings stands in the 
heart of Cleveland. Its 45 branch banks are con- 


veniently dotted throughout the city. 





Checks of this influential institution are printed 
on Hammermill Safety paper. The check shown 
below is on Straightline Hammermill Safety, with 
the seal of The Cleveland Trust Company an 


integral part of the surface design. 
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.... STEP UP 
YOUR PAY ROLL PLAN! 


War is a continuous job. 


Ever-widening, ever-advancing fighting fronts call for 
a never-ending flow of manpower and materie!— 
financed by a continuous flow of money. 


Your responsibility as top management increases with 
the mounting tide of battle. You’ ve been entrusted with 
two major responsibilities—steadily maintained pro- 
duction, and steadily maintained War Bond Sales 
through your Pay Roll Savings Plan. 


So keep this one salient fact before you at all times: 
The backbone of our vital war financing opera- 
tion is your Pay Roll Savings Plan. 


WAR @, 


2% = Backthe Attack! 
SELL MORE THAN BEFORE! 











Lo 


— md 
Official U. S. Marine Corps photo 


Your job is to keep it constantly revitalized. See to it 
that not a single new or old employee is left unchecked. 
See to it that your Team Captains solicit everyone for 
regular week-in and week-out subscriptions. And raise 
all percentage figures wherever possible. 


Don’t underestimate the importance of this task. This 
marginal group represents a potential total sales in- 
crease of 25% to 30% on all Pay Roll Plans. 


Constant vigilance, in a quiet way, is necessary to 
keep your Pay Roll Savings at an all-time high. Don’t 
ease up—until the War is won! 


The Treasury Department acknowledges with 
appreciation the publication of ‘this message by: 


BANKERS MONTHLY 


This is an official U. S. Treasury advertisement prepared under the auspices of Treasury Department and War Advertising Council 
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© When it comes to employer-employee relations under tightening 
federal and state regulation, chance-taking is out! It is foolish to 
guess, unwise to depend on incomplete, inaccurate, or biased 
sources of information, dangerous to plunge blindly ahead. 


© Wartime calls for facts. 


© Here in the CCH LABOR LAW SERVICE is your swift, complete, 
and dependable reporter on labor law. It brings together, 
organizes, and keeps always up-to-date the federal and state laws 
on labor and allied topics, including: Wage and Salary Stabiliza- 
tion Law, War Labor Disputes Act, Overtime Pay Order, National 
Labor Relations Act, Fair Labor Standards Act, public contracts 
laws relating to wages and hours, anti-injunction laws, state labor 
relations acts, state wage and hour laws, etc. 


¢ Everything is arranged for quick reference or careful study in 
convenient loose leaf binders behind tabbed guides. 


© Pertinent court decisions originally reported currently in loose 
leaf form are reissued in bound volumes as needed, and supplied 
without extra charge. 


COMMERCE) CLEARING; HOUSE, InG,, 


PUBLISHERS OF TOPICAL LAW REPORTS 


New Yor«K 1 CHICAGO 1 WASHINGTON 4 
EMPIRE STATE BLDG. 214 N. MICHIGAN Ave. MUNSEY BLOG. 
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The Americas have a program for economic development 
and trade in the postwar years. 

Business and industrial leaders from all the American nations 
met in New York earlier this year to formulate recommenda- 
tions for future trade activities. 


For many years the Chase National Bank has cooperated 








with leading banks throughout the Americas in promoting . 

inter-American trade. These banks have had long business Tl 

‘ : ° ene ° di 
experience with the Chase, and are in a position to expedite 

local transactions for our customers. 

Chase facilities and services for promoting commerce m 
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DESIGNED TO HELP 
BANKS MAKE MONEY 
BY 


REDUCING EXPENSES 
INCREASING INCOME 


BANKERS 
MONTHLY 


EDITORIAL AND 
BUSINESS OFFICE 


536 SOUTH CLARK ST. 
CHICAGO 5, ILL. 


More Interest Paid On Demand 
Than On Time Deposits 


When Earnings Credit Allowance Is A 


Part Of The Schedule 


This, the third article in the report of the Research Committee of 
the Texas Bankers Association, shows the fallacy of the earnings 
credit allowance. It may astonish you to discover that you are paying 
interest on demand deposits at a higher rate than on time deposits. 


HE purpose of the preceding an- 

alysis and discussion (published 
in July and August issues) is to 
assist in bringing about a clearer 
understanding of the basic profit 
elements in banking. As previously 
stated, banking has only three basic 
sources of profit: fees for satisfying 
1. the need for money, 2. the need 
for a safe place for money, and 3. 
the need for financial transactions. 
These needs will be analyzed and 
discussed in the order named. 


Meeting The Need For Money 


The satisfying of the need for 
money (loans) is as old as banking 
itself, and a profit has always been 
demanded by banking when this 
need has been satisfied. The amount 
of the profit has been controlled, 
more or less, by the risk taken and 
by competition in the supplying of 
the money needed. 

There are two distinct risks in- 
volved: 

1. Time: Does the maturity of the 
loan coincide with the time the de- 
positor will demand his money? 

2. Certainty of payment: Will the 
borrower repay the loan in full at 
maturity? 

Obviously, there must be a cer- 
tain amount of risk attached to 
every loan. Customarily, the 
amount of risk taken determines 
the amount of profit received by 
the bank. Since the stockholders 
maintain the bank solely for profit, 


Research Committee, 
Texas Bankers Association 


C. L. Hufsmith, President, First 
National Bank, Palestine, Texas, 
Chairman. 

H. G. Webster, President, Citi- 
zens National Bank, Dension, 
Texas. 


John F. Austin, Jr., Vice Presi- 
dent, South Texas Commercial 
National Bank, Houston, Texas. 

J. H. Meyers, Jr., Asst. Cashier, 
American National Bank, Austin, 
Texas. 

Eugene Fish, Vice President 
and Cashier, Royall National 
Bank, Palestine, Texas. 

Dr. James C. Dolley, Professor 
of Banking, University of Texas, 
Austin, Texas. 





and it is acknowledged that risk 
banking is necessary for profitable 
banking, it must be agreed that 
Management places the risk on the 
bank for the benefit of the stock- 
holders. Certainly, then, Manage- 
ment must account to the stock- 
holders for all of the profits from 
the risk so placed. 

Risk banking exists only in the 
relationship between Management 
and bank ownership. Risk banking 
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does not exist in the relationship 
between Management and the de- 
positor, or ownership and depositor. 
Therefore the depositor has no 
equity in the profits of risk bank- 
ing or in the lending of any of the 
funds held by the bank, be they 
capital or deposits. If this reasoning 
is sound, then the depositor is not 
entitled to any “earning credit al- 
lowance” on deposited balances. 
The depositor does not share with 
Ownership in the risk taken in risk 
banking, for which reason, he 
should not share in any of the prof- 
its therefrom. All of these profits 
belong to Ownership. 

The very essence of deposit bank- 
ing is that there must be no risk or 
loss for the depositor, and con- 
versely, that the entire risk of safe- 
guarding and investing the deposi- 
tor’s money must fall upon the 
stockholder. Therefore, all profits 
resulting from the money being on 
deposit belongs to the stockholder 
as compensation for having sup- 
plied a safe place for money, and as 
a reward for the risk taken in safe- 
guarding and investing such money. 

The depositor has no equity in 
the profits from demand deposits. 
If he desires to have part of the 
profits obtainable from the invest- 
ment of his money, he may acquire 
this profit by entering into a con- 
tractual obligation by which he sur- 
renders his right to withdraw his 
deposit upon demand, he thus re- 








lieves the bank of part of the risk 
due to time. 

The foregoing logic leads to the 
following question: By what line 
of reasoning does certain Bank 
Management rationalize the em- 
ployment of the earning credit 
allowance to pay 3% for demand 
deposits while it is paying only 1% 
for time deposits? 

There are those who justify the 
giving of an earning credit allow- 
ance by stating that the depositor 
takes a risk when he places his 
money in the bank. True, the de- 
positor does run a risk of loss in 
the event of bank failure. To hedge 
this risk, however, regulatory laws 
and agencies require every bank to 
carry a minimum capital account. 
This figure is set at the level be- 
lieved to be adequate to absorb 
probable losses, and thus, theoreti- 
cally at least, the depositor is re- 
lieved of the hazard inherent in 
risk banking. The question of de- 
positor risk does not enter into this 
analysis, which is confined solely 
to that type of bank which limits 
risk to its own capital account. 


Supplying The Need For A 
Safe Place For Money 


Prior to the period of intense 
competition for deposits, Manage- 
ment took the position that the 
bank was supplying the need for a 
safe place for money and insisted 
that the bank receive a profit for 


Since When Were Demand 
Deposits Worth More Than 
Savings? 


Comparison of interest paid on 
deposits in a few cities. 





City and State Demand Time 
Fostoria, Ohio 1.5% 1% 
Bridgeport, Conn. 1.5% 1% 
Camden, Ark. 1.2% 1% 
Blackstone, Va. *4.0% 1% 
Limon, Colo. 5.0% 1.5% 
Bath, Me. 48% 1% 
Albermarle, N. C. 1.2% None 
Rockford, Il. 1.5% 0.5% 
Average 2.52% 87 % 


About three times as much is 
paid for demand deposits as for 
time deposits. Most banks allow- 
ing an earnings credit have a 
ratio something like this. 


*Recently reduced. 








supplying this need. This profit 
condition continued until competi- 
tion between banks for deposits 
caused Management to state that 
the bank needed the depositor’s 
money. This statement put the bank 
in the position of being the one in 
need, and, therefore, the one who 
must pay the profit. This profit was 








Basic Considerations In Bank Profits 


1. The very essence of deposit banking is that there must be no 
risk or loss for the depositor, and conversely, that the entire risk of 
safeguarding and investing the depositor’s money must fall upon 
the stockholder. Therefore, all profits resulting from the money being 
on deposit belongs to the stockholder as compensation for having 
supplied a safe place for money, and as a reward for the risk taken 
in safeguarding and investing such money. 


2. By what line of reasoning does certain Bank Management 
rationalize the employment of the earnings credit allowance to pay 
3% for demand deposits while it is paying only 1% for time deposits? 


3. It is a fact that Management is now depending upon the sup- 
plying of one need for virtually all of the bank's profit: supplying the 
need for money. Management is endeavoring to obtain enough 
gross profit from interest on loans and bonds to provide for all oper- 
ating costs and an “over-all” profit. Such a policy may have worked 
in the past, but it is not proving adequate under present conditions, 
for banking has undergone too great a change. 


4. Serious consideration should be given to the question as to how 
much risk should be placed upon the bank when all of the profit from 
the use of deposited funds goes to the depositor. Should any risk be 
placed upon the bank under such conditions? 
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first paid in the form of interest on 
the balance (the earnings credit 
allowance). 

Management has given a good bit 
of thought and study to the mech- 
anics of the plan and these are well 
understood, but it appears that very 
little consideration has been given 
to the profit results as far as the 
stockholder is concerned. It is fully 
recognized that the method is prof- 
itable from the depositor’s stand- 
point. Is it equally as profitable to 
bank stockholders? 

In the earnings credit allowance 
type of banking, the depositor sup- 
plies the bank’s need for money, 
Management loans the money, keeps 
a record of the income therefrom, 
and supplies the depositor an 
amount of needed financial trans- 
actions, the cost of which equals 
such income. If the total cost of 
the transactions exceeds the in- 
come, this excess cost is charged to 
the depositor and called “service 
charges.” The financial transactions 
are generally estimated at cost, and 
the sole purpose of the service 
charge is to recover the cost of the 
excess financial transactions sup- 
plied. 

It is evident that this method 
brings together the supplying of 
three distinct needs: the bank’s 
need for money; the depositor’s 
need for a safe place for money, 
and the depositor’s need for finan- 
cial transactions. Here are three 
separate needs mixed into one profit 
formula. Separate the three ingre- 
dients and apply the axioms of 
profits to determine the results. 

First. The bank’s need for money. 
Clearly, Management concludes the 
bank needs the money, because 
Management pays the depositor in 
the form of financial transactions 
which have a definite monetary 
value. There is no chance for a profit 
for the stockholder in this phase of 
the operation, unless the cost of the 
transactions supplied is less than 
the income from the deposited 
funds. 

Second. The depositor’s need for 
a safe place for money. Although 
the formula makes no mention of, 
or provision for, supplying a safe 
place for money, this need does 
exist. That is why he deposits his 
money in the bank: The bank sup- 
plies a definite need but fails to 
take the associated profit. 

Third. The depositor’s need for 
financial transactions, The depositor 
needs financial transactions. He de- 
mands and receives them from the 
bank. The profit axiom says that the 


(Continued on page 414) 


BANKERS MONTHLY 





st on 
-redit 


»d bit 
nech- 
: well 
. very 
given 
ss the 
fully 
prof- 
tand- 
ble to 


wance 
* sup- 
loney, 
keeps 
from, 
r an 
trans- 
2quals 
ost of 
e in- 
ped to 
ervice 
ctions 
it, and 
ervice 
of the 
/ gup- 


1ethod 
ing of 
bank’s 
ysitor’s 
noney, 
finan- 
three 
> profit 
ingre- 
ms of 
Its. 
money. 
les the 
ecause 
itor in 
actions 
mnetary 
a profit 
hase of 
of the 
s than 
posited 


2ed for 
though 
‘ion of, 
a safe 
d does 
sits his 
ik sup- 
‘fails to 


ed for 
‘positor 
He de- 
om the 
hat the 


page 414 


NTHLY 


We've Hung Out The “No-Holdup” Sign 


Bandits are not welcome at this bank and their advance 
man will so report to the gang. Precautions before a 
holdup are better than fighting bandits after they are in 
the bank. The plans here described may not fit your case 
exactly, but the principles can be used to protect any bank. 


NASMUCH as our protection offi- 

cials have warned us that we are 
likely to have another wave of bank 
holdups following this war, as we 
had after the other war, we have 
given the matter considerable 
thought. Reading, and talking with 
people who have had experience, 
has given us the very definite im- 
pression that bandits select the easy 
banks. If a bank is difficult, they 
pass it up because there is an easier 
one a few miles down the road. 


Consequently, we decided that we 
would make our bank as difficult for 
holdup men as we could, in the ex- 
pectation that the advance man for 
the gang will report that ours is not 
one of the easy ones and we will 
not be honored by a visit. 


We have reasons to hope that this 
will be the result because other 
banks over a period of years have 
avoided attempted crimes by proper 
precautions. It so happens that 
every bank has a different situation. 
The local terrain is different. The 
local enforcement officers have a 
different routine. The banking room 
is arranged differently, and.the peo- 
ple within the bank have a different 
training. 

In a way, you might think that 
Salida is an ideal place for a holdup. 
It is entirely surrounded by high 
mountains, and there are trails and 
roads between these mountains, In 
the old days of the horse-riding 
bandit, this situation was rather 
ideal. A horse and rider might quite 
readily hide themselves in one of 
the nearby canyons and escape de- 
tection—perhaps permanently. Ban- 
dits do not use horses, however, 
even in this “wild west” part of the 
country. They want a fast auto- 
mobile, and, consequently, they 
cannot use the canyon trails; they 
must stick to the highways. 

In that event, we have a discour- 
aging situation for them because our 
police department has telephonic 
communication with police in ad- 
joining towns and with others who 
can easily block the canyon roads. 
If a bandit car left Salida going 
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By J. FORD WHITE 


Cashier, First National Bank, Salida, Colo. 


west, the police would telephone 
ahead and the bandits would soon 
come to a blockade which would de- 
lay them enough for the police to 





What Bandits Want 


1. Bandits select “easy” banks 
for their holdup efforts. 

2. They want a bank that can- 
not get word to the police in 
time to stop their operations. 

3. They want a bank near 
which they are not likely to en- 
counter the police. 

4. They make sure there will 
be a clear road for their get-a- 
way. 

5. They want a bank that has 
plenty of “folding money” on 
hand to meet payrolls. 


How This Bank Has 
Prepared For Them 


1. This bank would be diffi- 
cult; it might become a trap in 
which the bandits’ careers would 
end. 

2. It has two secret telephones 
which can be used to call help 
without the men in the lobby 
knowing what is being done. 

3. The local police park their 
car on the bank corner when- 
ever the bank is open. 

4. Arrangements have been 
made to block roads in case of 
an alarm. 

5. This bank encourages work- 
men to open checking accounts 
and to pay their bills by check. 
This obviates the necessity of 
keeping large amounts of cur- 
rency on hand. 


catch up with them. If they were 
going east, the same thing could 
easily happen; and so on. 

The bandits, we know, want to 
hold up a bank which cannot get 
word to the police, at least not very 
quickly. If the bandits can get a 30-. 
minute head start before the police 
know about what has happened, 
they usually feel that they can get 
away. Consequently, we have made 
plans to enable the police to get 
word of anything irregular at the 
First National Bank even before 
holdup men get into the lobby. 

In the first place, we have two 
secret telephones which can be used 
without anyone in the lobby know- 
ing that they are being used, and 
on one or the other of these tele- 
phones we could call the police and 
other help. This we would do if we 
saw suspicious characters approach- 
ing. In other words, we wouldn’t 
wait until the gang got into the 
lobby, if we felt fairly sure that we 
were going to have unwelcome com- 
pany. 

One of these telephones is in a 
stationary cabinet in the vault. An- 
other one is in a private office at the 
back of the bank and is so located 
that it could be used without any- 
one in the lobby either seeing or 
hearing the person calling the po- 
lice. It is not at all difficult to get 
to one or the other of these tele- 
phones without anyone in the lobby 
becoming suspicious as to what is 
being done. Furthermore, there is 
usually someone either in the vault, 
or the backroom, or near enough to 
the door so that they could slip in 
at the first sign of trouble. 


Bandits do not like police. Police 
are trained to take a special interest 
in all strangers. Police are trained 
to learn about everyone who comes 
into our city. The police department, 
and not the bank, is likely to become 
suspicious of a stranger. And when 
a polieeman is suspicious, he makes 
it his business to get information 
about the stranger onto the police 
“social record.” 


With this in mind, we have ar- 
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ranged for our local officers to be 
near the bank during the time the 
bank is open. Our police have a car 
which until just recently stood a 
block away from the bank all day 
every day. The officers were either 
in the car or nearby. It occurred to 
us that they might do their work 
just as well if the car and the officers 
were located beside the bank instead 
of a block away. So we talked with 
our chief and made arrangements 
for the police car to stand beside 
the bank. 

A “case” man, as the advance man 
for a bandit gang is called, coming 
into Salida, would certainly observe 
that the police car stands beside the 
bank whenever the bank is open. 





He would also observe that two 
policemen are in the immediate vi- 
cinity all day long. This would be 
discouraging, and he would report 
back to his gang that the police 
would have to be disposed of before 
the bank could be held up. 

In most cases, this would prob- 
ably be enough discouragement to 
cause the gang to select another in- 
stitution. However, some gangs 
might feel that they were smart 
enough to counteract this situation 
and would arrange to have the po- 
lice called from a distant part of 
town just before they attempted to 
move in on the bank. 

But the police and we in the bank 
have thought of this. Our depart- 
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The police car stands on the bank 
corner whenever the bank is open. 
With the police always “on the job,” 
bandits pass up this bank and go on to 
some one that has no protection. 


ment does not allow its entire force 
to be drawn away from the center of 
the business district; and we in the 
bank are much more alert if the 
police car leaves its regular station. 
If this trick were tried, therefore, 
both the police department and we 
in the bank would be on constant 
lookout for the first signs of trouble. 
In other words, we would have ade- 
quate warning. 

The advance man always looks 
for an institution which carries 
large quantities of currency in stock, 
at least on certain days. We have a 
heavy payroll in Salida just as many 
banks have. Our payroll is that of 
the Denver and Rio Grande Rail- 
road. This is a division point, and 
many men receive their wages here. 
However, we pay out comparatively 
little more cash on pay days than 
on other days, because we have 
trained the Rio Grande employees 
to use checking accounts rather than 
cashing their checks at the counter. 
We have also trained them to make 
deposits by mail as much as possible 
sO, pay days are not as heavy days 
in the bank as they might be ex- 
pected. 

One of the things which we did 
to encourage more Rio Grande em- 
ployees to use checking accounts 


(Continued on page 403 
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By encouraging local workmen to open checking accounts, large quantities of currency are not brought in for pay- 
rolls and the prospects of a “payroll haul” does not tempt bandits to hold up the bank. All Rio Grande employees are 
provided with special checks like the one above and this has helped to encourage a big proportion to maintain check- 


ing accounts. 
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T has been estimated that postwar American 

business will require a minimum of 10 billion 
dollars at the start of the transition and reconver- 
sion period to replace worn-out equipment and to 
install new machinery for new products. Individ- 
uals will have 100 billion dollars of present sav- 
ings to spend on the purchase of 10 million new 
automobiles, 20 million radios, almost as many 
refrigerators, vacuum cleaners and the like. The 
potential building market is virtually unlimited. 
Yet, this is only a part of the postwar picture, re- 
flects only a degree of the activity which is expected 
in every field. 

What does it add up to? 

A tremendous increase in traffic in every depart- 
ment of your bank . . . new demands that will tax 
all your facilities to the utmost. 

You'll be better equipped to meet these postwar 
demands if you will take a little time now to con- 

sider the use of Recordak systems . . 


MORE THAN 4000 
PROGRESSIVE BANKS 
ARE EQUIPPED WITH 
RECORDAK 
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RECORDAK Pa 


Originators of modern micro-filming 





to find out how this basic business machine can 
alleviate the inevitable extra heavy pressure. 

For example, the Recordak System of Single 
Posting, alone, eliminates clerical duplication of 
work and saves 3314% in labor. Transit costs can 
be cut up to 40%. Reproductions are made with 
photographic speed and accuracy. Files are re- 
duced to a fraction of their former bulk. In fact, 
the usefulness of Recordak is limited only by the 
ingenuity with which its photographic principle 
is applied. 

At the moment, of course, no Recordaks are 
available. New and improved models, however, 
will go into production at the first possible mo- 
ment. It’s not too soon to have a detailed discus- 
sion with us of how Recordak Photographic 
Systems of bookkeeping and accounting can go 
to work for you...do their share in easing the 
postwar operational load. Write Recordak Cor- 
poration, Subsidiary of Eastman Kodak Company, 
350 Madison Avenue, New York 17, N. Y. 
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‘Farm Equipment Loan Opportunities 
—How To Evaluate The Credits 


Manufacturers prefer to let local banks have the good loans on farm 
equipment purchases. Here is information on what should be known 
about the purchaser and his plans in selecting the credit risks. 


NORMOUS demands for agri- 

cultural implements have been 
created during the war with the 
result that the post-war sales out- 
look is excellent. Manufacturers 
have indicated in no_ uncertain 
terms that they prefer to devote 
their energies and resources exclu- 
sively to manufacturing and mar- 
keting their products. They do not 
feel that they should act in the 
capacity of bankers by financing 
wholesale and retail paper. 

There is, consequently, a mutual 
interest to the bank, the manufac- 
turer, the dealer and the farmer, if 
the banks perform the financing 
function. The opportunities for in- 
creased bank earnings through this 
source appear to be excellent. 

Success or failure of a bank in 
financing farm implement sales will 
depend on its ability to evaluate the 
equipment accurately and service 
the accounts efficiently. 

In determining the acceptability 
of collateral, the prime requisites 


By A. F. KIESER 


Vice President, Allied Acceptance Corporation 
Cleveland, Ohio 


should be: the purchaser must qual- 
ify as a satisfactory credit risk; and 
the collateral, should be readily 
salable at all times, at a price in 
excess of the outstanding balance. 

In many instances, endorsements 
or guarantees can and should be 
waived by banks, especially where 
the maker or purchaser measures 
up to the necessary standards and 
the implement security is adequate. 
There are some cases where the 
guarantee would be a desirable fac- 
tor from the viewpoint of obtaining 
assistance in the collecting of pay- 
ments but primarily, deals that are 
not satisfactory without an endorser 
should not be included in any port- 
folio. 

Any purchaser who measures up 
to certain required standards of 
“willingness and ability” can be 
financed with a minimum of risk. 





One of the items of information needed is: Detailed information on number of acres 
in each crop and description of machinery available for those crops. 
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It is in the analysis of “willingness 
and ability” that sound principles 
of evaluation must be applied. 
Willingness is character. In the 
smaller communities, the banker 
knows the character of the cus- 
tomer—his living habits, family re- 
lationships, whether or not he is 
contentious, and his general attitude 
toward meeting his just obligations. 
In large communities and cities, 
the credit bureaus and credit inves- 
tigating companies have developed 
character reports of a very high 
degree of accuracy and these can be 
obtained at a very nominal cost. 
References in themselves can be 
over-emphasized for it would be 
somewhat unusual for any one to 
give the names of acquaintances 
who would not report favorably. 
The average acceptable transac- 
tion involves a purchaser who will 
be able to meet his obligations be- 
cause he possesses the necessary 
skill and competence to operate his 
farm efficiently and profitably, thus 
possessing the ability to pay. 
In evaluating “ability to pay,” 
three factors should be considered: 
I. The net worth of the purchaser. 
The agricultural statement form 
should contain: 


1. Detailed information regard- 
ing acreage, buildings, title, encum- 
brances, rental, and length of time 
at present location. 

2. Detailed information on num- 
ber of acres in each crop, the quan- 
tities and kind of livestock, descrip- 
tion of machinery, and data on other 
sources of income. 

3. Insurance carried, 
life, property, and crop. 

4. Detailed information on pre- 
vious time-payment deals. 

II. Total estimated income and 
the times at. which it will be avail- 
able. This is the basis for the 
amounts and dates comprising the 
schedule of payments. The amounts 
may vary and be paid at irregular 
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How To Speak Effectively 


VI. When You Have No Time To Prepare 


If you take an active part in meetings, you may, sooner or 
later, be called upon to give a talk for which you have been 
given no warning. Here are specific suggestions from a master 
speaker as to just what you can do to give an impromptu talk. 


F YOU speak the English lang- 
uage with fair accuracy and 
have a fair vocabulary; 

If you can think; 

If you have spoken in public three 
or four times before with more or 
less preparation; 

If you understand human nature 
even a little; 

You cannot be unprepared. Let 
me repeat: You cannot be unpre- 
pared! 

True, you cannot approach the 
impromptu speech with the same 
equanimity as Daniel Webster sleep- 
ing soundly on Hayne’s powerful ar- 
guments. Webster was then one of 
America’s elder statesmen. He had 
a marvelous command of English, 
a great mind, years of speaking ex- 
perience. Human nature held few 
secrets for him. And he spoke from 
the depths of convictions that were 
the foundations of his being. Yet 
he answered Hayne without “spe- 
cific preparation” that could be 
measured in time, in notes taken, in 
paragraphs of manuscript. 

Picture yourself at a dinner, a 
lodge meeting, a club banquet. Sud- 
denly, in the course of the proceed- 
ings you hear, as from a great dis- 
tance, a voice say, “And now we'll 
hear from Mr. Unprepared.” You 
come to with a start and begin to 
get to your feet with the slightly 
dazed thought, “Why that’s me. ME! 
What’ll I say?” 

Yet we still maintain that you 
cannot be unprepared. Based upon 
your ability to think, your experi- 
ence in life to date, your command 
of the language, you have a vast 
fund of information and ideas wait- 
ing to be tapped for just this occa- 
sion. Webster saw the whole of his 
mind passing before him in a vast 
panorama and only had to reach 
out to grasp a thunderbolt. How can 
you get even a fair sized middling 
warm rivet out of your mist of 
ideas? 

There are three ways. The first 
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By EDMUND MOTTERSHEAD 


Dean, American Institute of Human Relations 
icago 


and simplest is just that of coming 
with a speech or two under your 
belt. Simply never attend such a 
function without having more or 
less thought up a couple of possible 
short speeches. 

The other two demand more 
thinking on your feet. 

The second method is simply to 
grab hold of whatever comes to 
mind as your legs begin to function 
and push you upright before the 
staring faces. What you think of 








Five Ideas On Impromptu 
Speaking 
1. You cannot be unprepared. 


2. Come prepared for emer- 
gencies. 


3. Stab the first idea and go. 
4. Stall for time. 


5. Use your personal experi- 
ence. 





may be animate, inanimate, human, 
abstract, or -problematical. What- 
ever it is, you can classify it under 
one of these headings and tackle it 
accordingly. 

If you ask yourself a series of 
simple questions such as are here 
outlined, you will find yourself on 
your way toward a successful talk. 
These questions are not an all-in- 
clusive list, but just some sugges- 
tions: 

1. What is “it” animate, 
human, abstract, problematical? 

2. When did I last have any con- 
tact with it? 


3. How is it of interest to these 
people 

4. Why is it of interest to me? 

5. What is my opinion, evalua- 
tion, of it? 

6. What is its purpose, function, 
source, aim? 

7. Does it have a place in a larger 
problem? 

It’s suprising how basic that 
process of thought is, how habitual 
it becomes, and how many poor to 
bad speeches can be made success- 
ful with it. 

The third method is to stall for an 
idea . . . a dangerous business if no 
idea is forthcoming. This can be 
done several ways. 

Webster began his impromptu 
reply to Hayne as follows: Mr. 
President: When the mariner has 
been tossed for many days in thick 
weather, and on an unknown sea, 
he naturally avails himself of the 
first pause in the storm, the first 
glimpse of the sun, to take his lati- 
tude and ascertain how far the ele- 
ments have driven him from his 
course. Let us imitate this prudence, 
and before we float farther on the 
waves of this debate, refer to the 
point from which we departed, that 
we may be able at least to conjec- 
ture where we now are.” 

Lincoln said much the same thing 
more tersely: “If we could first 
know where we are and whither 
we are tending, we could better 
judge what to do and how to do it.” 

If possible: survey the general 
situation and see where your re- 
marks might fit in. If several people 
have spoken before you, you might 
more or less correlate their ideas 
while you develop your own. 

We might sum up the strategy 
of stalling for an idea as follows: 

On your mark: What is the pur- 
pose of this meeting? What do these 
people want to hear about? 

Get set: Why was I called upon 
to speak? 

Go: Strike out with your idea. 
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LALLA 


--- IN THE PHILADELPHIA AREA 


For many years the Philadelphia National has served 
hundreds of the country’s leading institutions as 
correspondent. This is not only because ours is 
Pennsylvania’s oldest and largest bank—it is also 
because we have always placed special emphasis on 
correspondent bank relations as a major element in 


our business. 


Our officers will be glad to answer inquiries from any 
interested institution — either relating to our corre- 
spondent bank facilities or to supply information 


concerning trade conditions in the Philadelphia area. 


THE PHILADELPHIA 
NATIONAL BANK 


PHILADELPHIA 1, PA. * ORGANIZED 1803 


Resources over $750,000,000 


MEMBER OF FEDERAL DEPOSIT INSURANCE CORPORATION 








SERVICE CHARGE EXPERIENCES 





We Simplified Charges 
And Made More Money 


AST October we revised our 

schedule of service charges on 
all regular commercial accounts, 
and instead of using the average 
balance in the computation of the 
charges, we now use the minimum 
balance maintained during the 
month. 


We first announced the change in 
the method of computing our 
charges by sending each depositor 
an explanatory pamphlet, and those 
depositors who had any questions 
to ask, either in person or by mail, 
were then given another pamphlet 
containing a chart and showing 
how we compute charges. We had 
very few complaints and we ac- 
complished the two things we had 
in mind: to simplify as much as 
possible the computation, and to 
increase our revenue from this 
source. 


Our bank, some years ago, elimi- 
nated the practice of differentiating 
between checks drawn on New 
York, out of town, and checks 
drawn on us, as we were of the 
opinion that by establishing a uni- 
form price for all checks deposited, 
we would simplify-the procedure in 
computing our service charges. 
Then, too, the depositors are able 
to compute their own charges with- 
out any difficulty. 


After reading much of the ma- 
terial that has been written about 
simplifying service charges so that 
the depositors are able to under- 
stand how the charges are com- 
puted, I think that our schedule 
accomplishes that purpose without 
a great deal of confusion. There 
are only three items for the deposi- 
tor to consider, the minimum bal- 
ance maintained, the number of 
checks paid during the month, and 
the number of deposits and deposit 
items made during the month. 


Several months ago we also re- 
vised the charges on our special 
checking accounts. We formerly 
charged five cents for each check 
drawn and five cents for each item 
on a deposit ticket, and now we 
charge a flat ten cents for each 
check that is drawn. We do not sell 
check books to our special checking 
account depositors, but furnish 
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them free, and the point that we 
now stress is that they pay for the 
service as they use it, and not in 
advance.—Frank A. Weber, execu- 
tive vice president, The West Engle- 
wood National Bank, West Engle- 
wood, New Jersey. 


A Service Charge For 
Safe Deposit? 


A flat charge for the rental of a 
safe deposit box without regard to 
the number of times which the 
renter of that box requires access 
during the course of a year has al- 
ways seemed unfair. A safe deposit 
box renter who requires access to 
his box several times a week is not 
required to pay any more than an- 
other renter who has a box of the 
same size and who may not enter 
it more than five or six times a year. 

I could say a great deal more 
about a similar inconsistency in 
some of the rates for the safekeep- 
ing of War Bonds which have been 
fixed by banks whose safe deposit 
boxes are all rented. — Theodore 
Rokahr, vice president and treas- 
urer, First Bank & Trust Company, 
Utica, New York. 


Time To Eliminate 
Earnings Credits 


It seems to us that this is the 
proper time to do away with the 
earnings credit which banks have 
been allowing their depositors in 
connection with the calculation of 
service charges. We think the aver- 
age depositor realizes that the 
money which he is depositing at 
present has very little earning value 
and that the banks’ expenses are 
higher than ever before. At the 
same time, we think that he appre- 
ciates the fact that he has a safe 
place to keep his funds, and that 
there would be little objection to 
discontinuing the  credit.—Earle 
Rowland, president, The National 
Bank of South Carolina, Sumter, 
South Carolina. 


Interesting Articles 


We read your magazine, and we 
are glad to tell you that we have 
found a number of very interesting 


articles in recent issues. We are 
especially interested just now in the 
“deferred posting” and “delayed re- 
turns” plan, and shall welcome any 
further information you publish on 
this subject—Robert W. Mackay, 
cashier, Warren National Bank, 
Warren, Pennsylvania. 


Minimum Balance 
Authorized For Computing 
Interest On Savings 


The Banking Commission of Wis- 
consin has authorized all Wiscon- 
sin banks to use the minimum bal- 
ance for any one month as the 
amount on which interest on sav- 
ings accounts is to be computed. 


Following is a letter from the 
Secretary of the Banking Commis- 
sion of Wisconsin to the Chairman 
of the Bank Management Commit- 
tee of the Wisconsin Bankers As- 
sociation which explains the sit- 
uation. 


“The Banking Commission has 
very carefully studied the formu- 
la for the computation of interest 
on savings accounts developed by 
the Bank Management Committee, 
which reads as follows: 


“Interest to be computed on the 
lowest balance during the interest 
period and from the first of the 
following month on all increases 
after the lowest balance, provided 
the lowest balance and the increases 
remain to the end of the interest 
period and have been on deposit 
three months or more.’ 


“We find that the method of com- 
putation covered by this formula 
is easily understood, fair to deposi- 
tors, and convenient in its applica- 
tion to savings accounts. We find 
no reason to disapprove of the use 
of this formula by the banks under 
our supervision. 


“The Banking Commission feels 
that it is desirable that all banks 
in Wisconsin utilize a uniform 
method of computing interest on 
savings accounts. As this formula 
appears to be clear, fair and prac- 
tical and is already used by a sub- 
stantial number of banks, we are 
of the opinion that its adoption by 
all the banks in this state would be 
in the best interests of all con- 
cerned.” 
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Have you heard 


about 


Checkerdale? 


HECKERDALE is a definite postwar com- 
munity plan that’s available today. It’s an 

idea based upon increased community service 
..an idea that is practical and proven profit- 
able—yet flexible enough to allow for individ- 
ual differences in the community and its needs. 
There may be an opportunity to put this 
Checkerdale plan to work in your community. It 
can mean an improved community agriculture, 


better local farmers and more banking profits. 


The man in charge of Checkerdale in your 





area is the Purina field man. He will soon be 
telling the Checkerdale story to the Purina 
Dealers of your section. Why not ask the 
Purina Dealer in your town for the name and 
address of the Purina field man serving the 
territory? Then write him that you would like 
very much to attend his dealer meeting at 
which the Checkerdale idea is to be explained. 
It will pay you to do this! 


PURINA MILLS 
St. Lovis 2, Mo. 


a BUILDER. 
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What is the name for the work of 
entering the amounts of checks and 


deposits on the statement of a customer? 
a. Listing; b. Proving; c. Cancelling; d 


Posting. 
Which one of the following are not 
in competition with commercial 
banks? 
a. CCC; b. FCA; c. FDIC; d. FLB. 


following numbers: 15,705.90, 15.00, 2,- 
576.00? 


a. Six; b. Ten; c. Seventeen. 


At least how many persons should be 
present when the bank’s vault is 
opened? 
a. One; b. Two; c. Three; d. Four. 


What is the meaning of “accrued 


PA. xe Gefalcation or stay of execution and hereby fesse judg- 
Je 


mt. 


If a note is printed with the payee’s 
name as shown in this illustration, 
and the note were stolen, would it be 
legally possible for the thief to collect 


the note? 


a. No, only the bank of Towanda could collect 
the note; b. It would be legally possible 
cause the note is made to the Bank . of 
Towanda, Pa., or bearer; c. All notes must 
be indorsed by the payee before they are 
collectible. 


4] In what Federal Reserve District is 
Nashville, Tenn. 
a. 4; b. 6s o 7; d. 8; e. 8. 

What is generally the work of an 
analysis department? 
a. It analyzes credit statements; b. It ana- 
lyzes the bookkeepers’ work; c. It computes 
service charges; d. It analyzes general eco- 
nomic conditions. 
Which of the following items should 
be found on a _ borrower’s financial 


statement? 
a. Nature of land (rolling or flat ete.); b 
Cost of fencing; ce. Cash on hand; d. Notes 
Receivable (good). 
kd Is there any way that a wholesaler 
of gasoline can finance his stock on 
the basis of his inventory? 
a. No; b. Yes, a bank can safely lend on 
stored gasoline on the basis of field ware- 
house receipts; c. No, loans are made only 
on packaged goods. 
Only one of the following numbers 
requires two depressions of one hand 
to enter it on a multiple-key adding ma- 
chine. Which one is it? 
a. 100.20; b. 134.00; c. 988.84; d. 4.01. 
One of the following numbers can be 
entered on a multiple-key machine 


with only one depression. Which one is it? 
a. 1,040.97; b. 1,022.50; c. 55.55; d. 2,033.70. 


On a 10-key keyboard, how many 


depressions are necessary to list the 


eon! 
torney’s commission for collection, waiving all stay, exemp' 
bject to the same rules g: ing com: rel 3 c 
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interest receivable”? 


a. Interest on loans made by the bank which 
has been earned, but which is not yet due; 
b. The amount of interest which will be 
due on a note when it matures; c. The total 
amount of interest which will be earned on 
the notes of a bank when they all mature. 


sk} if a person asked for change for a 

dollar, and said that he wanted to 
get 75 cents out of it, what would be the 
best assortment to give him? 


a. Ten dimes; b. Twenty nickels; c. Four 
quarters; d. Half a dollar, a quarter, 2 
dimes and a nickel. 


On what denomination of paper 
money does the picture of Abraham 


Lincoln always appear? 
a. $5; b. $10; c. $20; d. $50; e. $100. 


How many dimes in two rolls? 


a. 530; b. 100; c. 150; d. 200. 


16 If the ink comes off when a $10 
bill is rubbed on white paper does 
that prove it is counterfeit? 
a. Yes; b. Only if the bill is new; c. No: 
d. Yes, if it is a Silver Certificate. 
A Federal Reserve Note with a pic- 
ture of Franklin on it is of what 
denomination? 
a. $20; b. $100; c. $10; d. $500. 


18 Must a bank draft differ essentially 


in form from customer’s checks? 


a. Yes it must be larger; b. It must be 
worded differently; c. No, it may be the 
same size and may be worded the same as a 
customer’s check. 


If a box renter dies, should a joint 
renter be admitted to his box? 


a. Not until the contents has been inven- 
toried by an inheritance tax official; b. Yes, 
anyone with a key may be admitted; c. Only 
upon order of a court. 


PJ) Is there a way by which a bank may 
purchase corporate securities for its 


(Answers on pave 405) 
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customers? 
a. Yes, it may make a purchase for a cus- 
tomer through a broker; b. A bank must 
not handle securities for customers; c. Pur- 
chases may be made through the Federai 
Reserve Bank; d. A bank may sell its own 
securities to customers. 





Superior Scores On 
Quiz No. 7 


Your feature “Bankers Monthly 
Quiz” is interesting and thought- 
provoking, besides indicating on 
which topics a person needs to de- 
vote some study. 

The cashier and I each write our 
answers and then compare results, 
to determine whether we miss the 
same questions. On Quiz, No. 7, we 
both had superior ratings. It was 
interesting to note that we missed 
three of the same questions— 
namely, Nos. 12, the second half of 
15, because we thought of checking 
only one answer, and No. 18. May 
you continue this feature—Dorothy 
E. Rudd, Assistant Cashier, Bank 
of Paxton, Paxton, Nebraska. 








Subscriptions To Reprints 
Of The Quiz Page 


While many banks have ordered 
reprints of the Quiz page, so that 
each employee may have one, some, 
no doubt, have hesitated because of 
the small amount involved for each 
issue. Rather than ask any bank 
to remit for the number of reprints 
ordered for any one month, we are 
offering to accept subscriptions for 
a year, payment to be made for the 
entire 12 months about the middle 
of the year. 

For example, if you ordered 20 
copies to be delivered to you each 
month, you would receive a bill 
after about six months, for 12 
months service—in this case, for 
$4.80. 

We can still supply reprints of 
the quizzes published in January, 
February, March, April and May. 

We'll be glad to hear from those 
who use this page. 

Address Bankers Monthly, 538 
South Clark Street, Chicago 5, Ill. 
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We've Hung Out The 
“No-Holdup” Sign 


(Continued from paye 394) 


was to have special checks printed. 

The Rio Grande trademark is in 
the upper left-hand corner of the 
check. A photograph of one of the 
mountain locomotives is in the low- 
er left-hand corner, and under the 
customer’s signature line are the 


words “Denver and Rio Grande 
Employee.” 
Naturally, the employees like 


these special checks, and we have 
many more deposit accounts than 
we otherwise would have. Further- 
more, this, as I have already said, 


helps to avoid the necessity of car- | 


rying as much currency at the coun- 
ter as might otherwise be necessary. 

We are fortunate in having two 
vaults. The bank keeps its money 
and records in one vault and uses 
the other for safe deposit. The en- 
trances to these vaults are at right 
angles to each other so that it is 
not easy to get to the bank’s vault 
from the lobby. 

As a matter of fact, the door from 
the lobby into the back office is kept 
locked, and this is the only entrance 
through which you could get to the 
back of the cages or to either of the 
vaults. We keep most of our cur- 
rency locked in a safe in the vault, 
having only enough at the counter 
to take care of the daily work, and 
this is never a large amount. Con- 
sequently, we think that, even if 
bendits did come into our banking 
quarters that they would be disap- 
pointed. Even if they were success- 
ful in their holdup, they would not 
have a big haul. 

During the crime period follow- 
ing the last war, bandits developed 
what was called an “ambush” hold- 
up. The bandits would force the 
scrub woman, janitor, or an early 
employee to let them in the bank. 
There, they would hide until the 
vault was opened and get away very 
early in the morning with a good 
“haul.” 

Our police know about this meth- 
od, and we keep them informed as 
to when someone will enter the 
bank. They then have an officer on 
hand to make sure that no unau- 
thorized person enters the building. 

It is our belief that precautions 
such as I have mentioned are likely 
to be more helpful to us than if we 
tried to make an armory out of the 
banking room. We have guns in the 
bank, but we hope that we will 
never be tempted to use them, be- 
cause we think it is dangerous to 
shoot inside of a bank. 
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"*,..and What Do | Get? > 


Squawks that — your eardrums! 
In the morning | open a million let- 
ters by hand and the boys are mad if 
they don’t get their mail in nothing 
flat. They must think I’ve got a 
hundred hands.” 
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4 “In the Afternoon 


I do the same thing all over again 
besides taking care of the outgoing 
mail. And is that a honey of a job in 
this outfit! It all comes through in the 
last half hour and there isn’t an auto- 
matic machine in the joint! Sealing, 
weighing, stamping—everything done 
by hand. I’m disgusted.” 






No Wonder Johnny Gripes! 


Hisis a big job that calls for experience, 
competent supervision and modern 
mail-handling systems and machines. 
Plan a modern, postwar CC-equipped 
mailroom now—our specialists will 
gladly help you. It’s the accepted way 
to insure speedy, accurate, protected 
handling of your mail . . . of putting 
your mailroom on a par with your 
other departments. 


Metered Mail Systems . . . Postal and Parcel Post Scales . . . Letter Openers . . . Envelope 
Sealers ...Multipost Stamp Affixers ...Mailroom Equipment. (Many Units available.) 
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Make Safe Deposit Safe For The Bank 


The article by J. Ford White in January Bankers Monthly was the 
subject for discussion at a meeting of the New Jersey State Safe 
Deposit Association and the editor of its house organ was instruct- 
ed to send its “Suggestions For Attendants” to us. For the benefit 
of our readers, we reproduce the letter and the suggestions. 


HE story in a recent issue by 

J. Ford White, entitled “Each 
Customer Now Carries His Own 
Box From The Vault” was dis- 
cussed at a recent meeting of the 
Executive Committee of the New 
Jersey State Safe Deposit Associa- 
tion, most of whom are subscribers 
to the Monthly. 

It has prompted us to send to you 
the enclosed pamphlet entitled 
“Suggestions for Attendants,” which 
was published by the Association in 
1938. It contains many of the sug- 
gestions of Mr. White and combines 
with them many others which are 
of importance to vault attendants 
at the present time, particularly 
since so many of them are rather 
inexperienced in safe deposit rou- 
tine and procedure. 

These recommendations have 
been productive of good results in 
New Jersey and if you find suffici- 
ent news value in them for your 
use, you are welcome to publish 
them in a future issue. 


New Jersey Safe Deposit Rules 


Vault should be opened in the 
presence of two persons designated 
for this purpose. Time lock should 
be wound in the morning and 
checked up before closing time. 
Keep record of opening and closing 
time. 

Before executing contract, 
plain provisions to renter. 

Do not rent a box with one key 
missing. Always deliver and obtain 
receipt for TWO keys, or TWO 
SETS of keys, as the case may be. 
Enter details of all subsequent 
changes of keys or locks on contract. 

When customer seeks access, be 
certain of identification and his 
right to have access. If another per- 
son associated with the bank iden- 
tifies customer, insist upon such 
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ex- 


By K. H. DICKSON 


Assistant Cashier and Assistant Trust Officer, 
First National Bank, Westwood, New Jersey 


person signing record. 

Vault gate should not be left 
open. 

Do not permit customer to leave 
keys in lock while he goes to booth. 
Customers should not be left alone 
in vault, nor should they be allowed 
to remove contents from or add to 
contents of box in any place but 
the booths. 

If attendant should carry box to 
booth, see that it is constantly in 
view of customer. Do not permit 
customer to leave box in booth un- 
less he, or someone accompanying 
him, other than employee of bank, 
remains with box. 

Always insist upon customer 
locking his own box, or witness 
locking by attendant. Booths should 
be inspected IMMEDIATELY after 
each occupancy. 

Upon renting or vacating box, 
always examine it carefully, in 
presence of renter or deputy, to see 
that it is empty. Have renter or 
deputy sign release upon surrender, 
and witness his signature. 

All unoccupied boxes should be 
kept locked, and keys of unrented 
boxes kept in special place under 
lock and key. It is desirable to have 
keys and reserve locks under cus- 
tody of an officer. 

Boxes should not be forced ex- 
cepting upon order by and in the 
presence of renter, or of deputy if 
contract so provides, and then only 
in presence of an officer of the bank 
or other person so authorized. 

NEVER permit access. unless 
authorized in writing and upon 
regular forms provided for that 
purpose. 

A fiduciary—trustee, executor, 
administrator, receiver, or deputy 
—is NOT permitted to appoint a 
deputy. 

Corporations or voluntary asso- 
ciations must file a resolution au- 


thorizing access and supply signa- 
tures entitled thereto. An officer 
cannot delegate power to a deputy. 

Upon knowledge of decease or 
mental incompetency of renter, box 
should be sealed and access refused 
until proper papers have been filed 
or counsel of bank so authorizes. 

Check newspapers promptly and 
regularly for death of renters, and 
seal boxes accordingly. 

The relations between bank and 
customer are STRICTLY CONFI- 
DENTIAL and must be so treated. 
Do not run the risk of giving in- 
formation over the telephone to 
one not entitled thereto. 

Never open a box without refer- 
ring to records; compare names, 
numbers, descriptions and signa- 
tures. 

Be on the alert; take nothing for 
granted. 

Whenever opportunity offers, en- 
deavor to sell the other services of 
the bank to the customer; don’t be 
an automaton, be a salesman! 


Clear Labels On Drawers 


Very often, more time is lost be- 
cause of poor labels on file drawers 
than anything else in the filing de- 
partment. The fact that you have to 
look some time before you find the 
right drawer is enough evidence 
that filing drawer labels are not 
clear enough. 

One bank has the local printer 
set into large clear type the names 
that are needed on the various 
drawers in the bank, and has proofs 
run of this type in order to get 
clear labels. -Typewriter labels of 
the ordinary style are seldom large 
enough or clear enough for ordi- 
nary use. This particularly applies 
to the lower drawers in a file that 
should be read while standing erect. 
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Answers to Quiz No. 16 


(Quiz an page 402) 


al d—If your work in the bank does not 
include posting, ask one of the book- 
keepers to show you how posting is done. 
You will then see that it is quite different 
from listing or proving. 
c—F.D.I.C. stands for Federal De- 
posit Insurance Corporation which is 
a governmental agency designed to protect 
bank depositors. CCC stands for Com- 
modity Credit Corporation, a govern- 
mental agency organized to lend money 
to farmers. FCA stands for Farm Credit 
Administration, also a governmental 
agency for lending to farmers. FLB stands 
for Federal Land Bank which lends money 
on farm lands. 
b—Negotiable instruments made with 
the words “or bearer” following the 
name of the payee can be legally negoti- 
ated without the endorsement of the 
named payee. It should be obvious that 
this is not a good wording for negotiable 
instruments. The wording, “Pay to the 
order of” is much better, because then a 
person stealing a negotiable instrument 
could not legally negotiate it without the 
indorsement of the payee. 
b—-Nashville, Tennessee is in the 
sixth Federal Reserve District; At- 
lanta, Georgia is the location of the 
Federal Reserve Bank. 
c—Some larger banks have rather 
extensive analysis departments in 
which the customer’s average balance is 
computed and from which reserves and 
the float are deducted. Other items in the 
service charge schedule require experi- 
enced machine operators. 
6 e and d—While many country bank- 
ers find it valuable to know the type 
of land on various farms, it is not neces- 
sary to have this on the financial state- 
ment and neither is it necessary to have 
the cost of fencing or other improvements 
entered. However, cash on‘ hand, and 
notes receivable are important, and are 
commonly found on every financial state- 
ment blank 
b—Field warehouse companies take 
legal custody of any commodity. 
even a bulk commodity like gasoline, and 
guarantee the bank lending money on the 
commodity that there will be no loss of 
the product to the bank until the bank 
has signed releases allowing the owner to 
withdraw certain quantities of the com- 
modity. This, of course, is done only when 
‘ part or all of the loan is paid. 
c—If there is a multiple-key adding 
machine in your bank, try out these 
numbers and see how many keys you 
ein depress with one hand at one time 
You will find that you can strike the 9 
and the three §8’s at once, but you will 
have to make another depression for the 
4. There are times, however, when you 
can strike two keys with one finger by 
placing the finger between the two kevs 
ind pressing down. In other words, it 
would be possible to depress the 9 and 
four 8’s at one depression. The companies 
manufacturing these machines train em- 
ployees as a rule to depress as many keys 
at once as is possible. 
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@ “That fire would have ruined me as completely as it did my plant, if it 
hadn’t been for my insurance agent. He recognized the steadily rising 
value of my property and equipment and only recently made a new sur- 
vey, resulting in coverage from many angles that never occurred to me. 
Thanks to his intelligent services, I was able to meet my regular payroll, 
hold my men, and also cover production losses during the period of shut- 
down. The prompt service of the United States Fire Insurance Company’s 
adjusters permitted me to take over this new location, and we are operat- 
ing again—will soon be back to peak production. Now I know the value 
of a good insurance agent backed by a high grade company. It certainly 
pays to review insurance requirements with insurance people.” 


120 years of fair dealing by the Agents, Adjusters and 
Personnel of the United States Fire Insurance Company has 


made loyal friends of many policyholders and claimants. 





STATES FIRE 


INSURANCE COMPANY 


ORGANIZED 1824 


* 
“NEW YORK, Nr¥: 


UNITED STATES 
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c—It is obvious that the four 5's 
can be pressed down with the four 
fingers of the right hand at one operation. 


10 c—On a 10-key keyboard, it is neoes- 

sary to depress each key separately. 
If there are two zeros, two depressions 
must be made on the zero key. 


hy b—Because a vault contains the 
bank’s assets, it is important that it 
be under dual control. By that is meant 
that two people open it and close it and 
the proper procedure is to keep a record 
of the time of opening and closing, signed 
by the persons present. 
a—Just as a merchant may list his 


bills receivable on his financial state- 





ment, so a bank may list its interest on 
loans which has been earned but not yet 
due. 
d—While some tellers would feel 
that it is a little less effort to give 
a person four quarters, it is more con- 
venient to the customer to have the two 
dimes and a nickel. As a matter of fact. 
it is standard practice to give half a 
dollar, a quarter, two dimes and a nickel 
as change for a dollar unless a customer 
asks for something else. 
a—The portrait of Abraham Lincoln 
is on all five-dollar bills no matter 
what type of currency you may have. 
b—There are fifty dimes in a roll— 
$5 worth. 





“Agriculture, manufactures, 


commerce and navigation, 


the four pillars of our pros- 


perity, are the most thriv- 


ing when left most free to 


individual enterprise.” 





Thomas Jefferson 
1801 


Member Federal Deposii Insurance Corporation 
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c—The rubbing off of the ink has 
nothing to do with a counterfeit bill 
and cannot be used as a test. The best 
way to recognize a counterfeit is to com- 
pare it with a piece of currency of the 
sume denomination known to be genuine. 
ya b—While you may not handle many 
$100 bills, it really is important for 
all bank employees to know the portraits 
which are on each denomination of cur- 
rency. 
c—A bank draft is simply a check 
drawn by a bank against its deposit 
account in another bank, and so its form 
does not need to differ from that of a 
check. 
a—If two persons are authorized to 
enter a safe deposit box and both of 
their signatures are on the contract, either 
one may be admitted. However, in these 
days of inheritance taxes, a bank is re- 
quired to admit no one to a box of a 
deceased person until an inventory has 
been made for inheritance tax purposes. 
If the bank admits a joint renter, not 
knowing that the other renter had died, 
it would not be held liable. No court 
action is necessary to allow an _ inheri- 
tance tax official to make an inventory. 
a—The law does not allow banks to 
act as security brokers. That is, they 
cannot buy and sell securities. However, 
a bank may purchase securities for a cus- 
tomer through a broker. 





Farm Equipment Loan 
Opportunities—How To 
Evaluate The Credits 


(Continued from page 396 


intervals but in the final analysis, 
this is the fairest and safest method 
of establishing the schedule. An- 
swers to the following questions will 
serve as a guide 

1. What new equipment will the 
purchaser acquire during the life of 
this contract? 

2. What are: the amounts of his 
monthly obligations and what is 
the total amount of all of his obli- 
gations during the life of the con- 
tract in question? 

3. Is the potential income ade- 
quate to meet these obligations? 

4. What has been the experience 
in the area regarding successful or 
unsuccessful crops? Consider dust 
storms, floods, accessibility to mar- 
kets and other natural hazards. 

5. What has been the experience 
of the purchaser profitwise over the 
past five years? ; 

There is a vast difference be- 
tween automobiles and farm imple- 
ments and yet it has been very 
common practice to feel that if a 
down payment of 20% to 30% is 
made on a farm implement, and 
regular payments are made on the 
balance, the collateral will be ample 
throughout the life of the contract 
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regardless of territory, use, and 
other conditions. If we pose the 
following questions, we will know 
rather definitely just what the 
equipment will be worth after a 
given period: 

1. Is it to be used exclusively in 
the farming operations of the pur- 
chaser? 

2. What farm products will be 
produced and how many hours of 
operation will the equipment be 
subjected to during the year? 

3. Is the equipment to be used 
for custom work, and, if so, to what 
extent? 

4. Will the equipment be worked 
under unfavorable conditions? 
Boulders, clay, sand, stumps and 
sharp grades can accelerate depre- 
ciation and depletion. 








The Basis For Selecting Farm 
Equipment Paper 


1. The purchaser should qual- 
ify as a satisfactory credit risk. 

2. The collateral should be 
readily salable for more than the 
unpaid part of the note. 

3. Ability to pay is determined 
by evaluating the ability of the 
borrower to successfully produce 
what he intends to sell to get the 
money to pay the loan. 

4. The bank should have a rec- 
ord of the crops and livestock to 
be sold during the life of the loan, 
and the probable dates .of the 
sale. Maturity dates are based 
on this information. 

5. Examine the plans the bor- 
rower has for using the equip- 
ment financed. 








5. Will the equipment be used 
for purposes beyond its rated 
capacity or uses approved by the 
manufacturer? 

6. Does the purchaser keep his 
equipment under cover and pro- 
tected from the weather? 

7. Does the purchaser keep his 
equipment in A-1 mechanical con- 
dition at all times? 

8. Is the equipment involved a 
well known product? 

9. Is the manufacturer respon- 
sible? 

10. Does the purchaser carry 
adequate insurance? 

By grading the answers to each 
of the foregoing questions, we have 
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Sound, Seasoned 


SHORT TERM INVESTMENTS 


x ww 


Consolidated collateral trust debentures of 
the Federal intermediate credit banks, 
joint and several obligations of these in- 
stitutions, are issued under authority of 
the Federal Farm Loan Act, as amended. 


The Debentures are legal investment for trust funds, 
insurance companies and savings banks in New York 
and other States. They are eligible to secure all fiduciary, 
trust and public funds under authority or control of 
officers of the United States. They are approved security 
for deposits of postal savings funds. 


Maturities to six months may be purchased by the Federal 
reserve banks and are acceptable by them as collateral 
for fifteen day loans to member banks. Denominations of 
$5,000, $10,000, $50,000, $100,000, maturing in three to 
twelve months, are offered periodically through recog- 
nized dealers and dealer banks at current market rates. 


BALTIMORE, MD. 
COLUMBIA, S. C. 


the basis of evaluating the deal. The 
important factor lies in the con- 
tinued use of carefully devised 
forms that are a part and parcel 
of any efficient evaluation proced- 
ure. Each and every item on the 
farms should be considered and 
graded in every transaction. 

When and if a difficulty should 
arise, the cause thereof should be 
determined and the original evalua- 
tion checked to find out wherein the 
failure occurred, Preventive meas- 
ures for future deals should im- 
mediately be incorporated into the 
forms and procedure. 


THE FEDERAL INTERMEDIATE CREDIT BANKS 


SPRINGFIELD, MASS. LOUISVILLE, KY. 
NEW ORLEANS, LA. 
ST. LOUIS, MO. 


Further information regarding the Debentures may be obtained from 


CHARLES R. DUNN, Fiscal Agent 31 Nassau Street, New York 5 


ST. PAUL, MINN. 
OMAHA, NEB. 
WICHITA, KAN. 


HOUSTON, TEX. 
BERKELEY, CAL. 
SPOKANE, WASH. 


“| Like Your Magazine” 


You have topics which are very 
pertinent to present day banking 
and which are well presented and 
easily digested. In short, I like your 
magazine—W. S. Gifford, vice 
president and cashier, Glenville 
Bank, Scotia, New York. 


The holdup man sends his ad- 
vance agent to study your bank. He 
finds out what protection you have 
and reports back. When there is 
plenty of protection, the job is sel- 
dom pulled. 
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Manpower shortage presents the Number One problem in the operation of a bank these days— because a bank 
is an institution where today doesn’t end until today’s work is done . . . and proved. 


The posting of Ledger and Statements, listing of Checks and Deposits, work in the Proof and Transit Depart- 
ment and in the Savings Department; these must be done—and proved—before the work-day ends. 


You can’t allow the pressure of long hours or the frayed nerves of overworked personnel to interfere with any 
phase of this vital and essential job. 


Monroe Bookkeeping Machines and Listing Machines are easing this work—and shortening hours—in banks 
all over the country. Here are some of the reasons: 


Because Monroe Bookkeeping Machines are so Postings are speeded up by automatic operations 
simple and so easy to learn to operate, precious and live operating keys. 
hours are saved in training new employees. 


Monroe’s flexibility of register action makes cor- 
For the same reasons an operator on the Monroe 


can work in other departments and on different 7 se 
jobs with maximum efficiency. counting and auditing procedures. 


rections possible in accordance with proper ac- 


Monroe’s exclusive, easy, Velvet Touch keyboard Fast insertion of forms saves time; perfect print- 
and operating bars are appreciated by every op- 
erator who knows the fatigue of thousands of 
key depressions daily. 


ing alignment saves paper, and gives customers 
neater statements. 


Monroe Bookkeeping Machines are so flexible Our Guaranteed Maintenance Service Plan keeps 
they are instantly adaptable to a broad variety of Monroe machines in top operating condition at 
forms and work. minimum cost. 


Get in touch with your nearest Monroe Branch. Let our representative explain why these and many other fea- 
tures and advantages make Monroe Bookkeeping Machines ideal for easing your manpower problem. His 
counsel and experience may be helpful in suggesting methods and procedures that will save vitally precious 
hours. He will also explain the availability of Monroe equipment under existing conditions. Monroe Calculating 
Machine Company, Inc., Orange, New Jersey. 


CALCULATING, LISTING, AND BOOKKEEPING MACHINES 


Monroe Calculating Machines have been standard 
equipment in thousands of banks for a generation. 
The same excellence of construction and dependa- 
bility that won this universal acceptance are built into 
Monroe Listing and Monroe Bookkeeping Machines. 


Monroe 209-11-011 Listing Machine 
Monroe MA-7W Calculator > 








Chicago To Welcome American Bankers 
At Second War Service Meeting 


Postwar blueprints for bank service to business and agricul- 
ture to highlight A.B.A. discussions. Noted speakers sched- 
uled to address gathering on topics of nationwide interest. 


ANKING’S post-war plans for 

service to business and agricul- 
ture will head the agenda of the 
Second War Service Meeting of the 
American Bankers Association in 
Chicago at the Stevens Hotel Sep- 
tember 24-27. 

The meeting, an abbreviated affair 
of two and a half days duration, will 
open Monday morning and close 
Wednesday noon. This short period 
will be crowded with two general 
sessions and the annual meetings of 
the Association’s four divisions and 
its State Association Section. 

As an additional feature for this 
year’s meeting, an entire afternoon 
session will be devoted to the inter- 
ests of country banks. Two round 
table discussions and an address by 
Chester C. Davis, president of the 
Federal Reserve Bank of St. Louis, 
are scheduled for the country bank 
session on Tuesday, September 26. 

Member banks have been re- 
quested, as was the case a year ago, 
to limit the number of delegates 
they send to the meeting to one 
officer to represent each member 
bank, in addition to such other 
officers of their institution as may 
be occupied with duties associated 
with their membership on A.B.A. 
committees, commissions, and coun- 
cils. 

The War Service Meeting will be 
preceded by committee meetings on 
Sunday, September 24. On.Monday 
evening the retiring Executive 
Council will hold its final session. 
A luncheon the following Wednes- 
day, will be the organizational 
meeting of the new council. 

The businesslike character of 
this war-time meeting is empha- 
sized by the restricted social pro- 
gram planned. Chicago banks, hosts 
of the gathering, will tender a tea 
to the assembling delegates on Sun- 
day at 4:00 o’clock. Another social 
function will be a reception at 5:30 
o’clock, Tuesday afternoon, also 
tendered by the Chicago banks. 
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Included in the busy schedule of 
the meeting, which replaces the 
Association’s annual convention, is 
a notable group of speakers. The 
general sessions will hear Dr. Bruce 
R. Baxter, Bishop of the Methodist 
Episcopal Church, Portland, Ore- 
gon; Senator William C. Freeman, 
Secretary of State for Banking in 
Pennsylvania, and William M. Jef- 
fers, president of the Union Pacific 
Railroad and former U. S. Rubber 
Administrator. 

Featured at the divisional meet- 
ings will be such speakers as the 
Hon. Maple T. Harl, banking com- 
missioner for Colorado; W. L. Hem- 
ingway, immediate past president 
of the A.B.A.; Dr. Marcus Nadler, 
professor of Finance at New York 
University; Edward D. Odum, solic- 
itor of the U. S. Veterans Adminis- 
tration; W. G. F. Price, vice presi- 
dent of the American National Bank 
and Trust Company, Chicago; E. D. 
Reese, president of the Park Na- 
tional Bank, Newark, Ohio; James 
E. Shelton, chairman of the execu- 
tive committee, Security-First Na- 
tional Bank, Los Angeles, Califor- 
nia, and Russell Weisman, chief 
editorial writer of the Cleveland 
Plain Dealer, Cleveland, Ohio. 

Mr. Jeffers and Mr. Wiggins will 
address the first general session 
Tuesday morning. The second and 
closing one will follow Wednesday 
morning, September 27. Bishop 
Baxter will-address this session, as 
will Senator Freeman. 


The program in outline is as fol- 
lows: 


DIVISION MEETINGS 
Monday Morning, September 25 
STATE BANK DIVISION 
Address of the President of the Division 
Claude F. Pack, President 
Home State Bank 
Kansas City, Kansas 


Post-War Views of a County Seat Banker 
E. D. Reese, President 
The Park National Bank 
Newark, Ohio 


Address—Hon. Maple T. Harl, 
State Bank Commissioner 
Denver, Colorado 


SAVINGS DIVISION 
Address of the President of the Division 
Fred F. Lawrence, Treasurer 
Maine Savings Bank 
Portland, Maine 
Spending or Saving Our Way to Post-War 
Prosperity 
Russell Weisman, Chief Editorial Writer 
Cleveland Plain Dealer 
Cleveland, Ohio 
Some Observations and Savings Banking 
in England 
W. L. Hemingway, President 
Mercantile-Commerce Bank and Trust 
Company 
St. Louis, Missouri 
Immediate Past President of the A. B. A. 


STATE ASSOCIATION SECTION 
Meeting of Secretaries and other officers 
of State Bankers Associations 


Monday Afternoon, September 25 
NATIONAL BANK DIVISION 
Address of the President of the Division 
F. Raymond Peterson, President 
First National Bank 
Paterson, New Jersey 
Bank Credit—The Beginning or the End of 
an Era 
W. G. F. Price, Vice President 
American National Bank and Trust Com- 
pany 
Chicago, Illinois 
Bank Investments 
Dr. Marcus Nadler, Professor of Finance 
New York University 
New York City 


TRUST DIVISION 

Address of the President of the Division 
Henry A. Theis, Vice President 
Guaranty Trust Company 
New York City 

How Trust Institutions Can Serve Veterans 
of the Present War 
Edward D. Odum, Solicitor 
U. S. Veterans Administration 
Washington, D. C. 

What a Good Trust Department Means to 
a Bank 
James E. Shelton, Chairman of Execu- 

tive Committee 

Security-First National Bank 
Los Angeles, California 


(Continued on page 412) 
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wary st et on en 


New products, new materials, 


new methods, as sweeping as 
those that came with the war, 
will depend upon our bank- 
ing institutions for realization 
tomorrow. It took money to 
make weapons and peacetime 
jobs will require financing too. 

Industry, as usual, looks to 
the financial institutions of 
the country to be ready on 
V-Day for speedy assistance 
in putting today’s drawing 
board plans into operation. 
Clear-headed planning by 
financiers as well as engineers 
will be needed for smooth 
conversion to peacetime pro- 
duction. 

In giving security to the 
leaders of this famous lifeline 
of American Industry through 
the broad protection of our 
blanket bonds and other types 
of coverage, we are continu- 
ously “Serving the Leaders.” 


GUARANTEE 
COMPANY 


NEW YORK CITY 


FIDELITY SURETY 
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DRAWN FROM OFFICIAL U.S. MARINE CORPS COMBAT PHOTOGRAPH 


ALLIGATORS FIGHT... 
AND WORK 


FROM THE OFFICIAL U.S. MARINE CORPS REPORT 


ROM the gaping maw of a Coast Guard LST (in the back- 
ground), mechanized fighting equipment is poured into 
the invasion at Cape Gloucester. The knife-like claws on the 


(foreground), make quick work of 
pulling armaments through the surf to the beach. 


treads of the ‘‘Alligator”’ 
Deep 
water and shallow are all the same to these versatile amphib- 
ious tractors. As the invading forces press inland and the big, 
the 


never ceasing its activity, becomes a cargo carrier, transporting 


heavy, armed landing craft come ashore, **Alligator,” 


supplies from ships off shore and evacuating the wounded 
from the battle zone. 


** 4lligators” are among the many important Graham-Paige contri- 


butions to the war effort. Although today completely engaged in 
the production of materials of war. Graham-Paige is planning to 


carry a full share of responsibility in the post war peacetime world. 
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Chicago To Welcome 
American Bankers At 
Second War Service Meeting 


(Continued from page 410 


Tuesday Morning, September 26 


GENERAL SESSIONS 
FIRST GENERAL SESSION 
Address of the President of the American 
Bankers Association 
A. L. M. Wiggins, President 
Bank of Hartsville 
Hartsville, South Carolina 
Address—William M. Jeffers, President 
Union Pacific Railroad 


| Tuesday Afternoon, September 26 


MEETING FOR COUNTRY BANKERS— 
2:00 to 4:00 P. M. 
Round Table: The Bank’s Responsibility 
to the Community. This will cover help- 
ing farmers to build financial reserves, 
the farm land price situation, and the 
publicizing of the bank’s usefulness to 
farmers. Participants will be W. W. 
Campbell, president, National Bank of 
Eastern Arkansas at Forrest City, Arkan- 
sas; C. D. Tedrow, president, 
First National Bank, Princeton, Illinois, 
and Warren Garst, cashier, Home State 
Bank, Jefferson, 
Round Table: Effective Correspondent 
Bank Relationships Between City and 
Country Banks. Subjects covered will 
include the investment portfolio, opera- 
tion and promotion methods, and credit 
extension. Names to be announced. 
Address by Chester C. Davis, president, 
Federal Reserve Bank of St. Louis, Mis 
souri. Theme: American Agriculture in 
the Future and the Country Banker's 
Responsibility to it. 


Citizens 


lowa. 


Wednesday Morning, September 27 
FINAL GENERAL SESSION 

Address—Senator William C. 

Secretary of Banking of the Common- 


Freeman, 


wealth of Pennsylvania 
Address—Dr. Bruce R. Baxter, 
Bishop of the Methodist 
Church, Portland, Oregon 


Resident 
Episcopal 


Records Of Exchange Cost 


More Than The Charges 


To us it is a very petty annoy- 
ance to have to check back the ex- 


| change charges passed on to us by 


| shortened methods 


our correspondent banks. Due to 
practiced by 


| most banks at the present time, the 


time consumed in the checking back 


operation costs us much more 
money than the amount of the 
charges. 


We hope that other states will 
pass laws similar to Iowa, if that is 
what it takes to correct the present 
situation on exchange charges.— 
Coryn B. Wright, executive vice 
president and cashier, the First Na- 


| tional Bank of Elkhart, Indiana. 
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Whatever You Need in Banking 


eAnywhere 


NE hundred and thirty-two years of experience in domestic 

banking—through 6 major wars— along with experience 
in operating branches abroad for 30 years, equip National City 
to help American banking and industry in planning post-war 
reconversion and expansion here and abroad. 

National City was the first to enter the overseas field; a 
leader in offering small loans to individuals and little businesses; 
and in adapting banking to changing conditions. 

With its long background of practical banking knowledge, 
plus the advantages of close association with correspondent 
banks throughout the world, National City today is serving 
many of the country’s largest industries as well as hundreds of 
thousands of individuals and small businesses. 

In addition, all National City branches offer the 
services of the City Bank Farmers Trust Company — 
chartered in 1822. It conducts only a trust business 


the care and management of the property of its clients. 


THE NATIONAL CITY BANK OF NEW YORK 


Head Office - 55 WALL STREET + New York 


CITY BANK FARMERS TRUST COMPANY 


Head Office + 22 WILLIAM STREET - New York 
Uptown Office: Madison Avenue at 42nd Street Brooklyn Office: 181 Montague Street 


Information may also be obtained through any branch of The National City Bank of New York 


Members Federal Deposit Insurance Corporation 


Active Overseas Branches of The National City Bank of New York 


ARGENTINA Pernambuco COLOMBIA Caibarien MEXICO Caguas 
Buenos Aires Santos Bogota Cardenas Mexico City Mayaguez 
Plates Sao Paulo Barranquilla Manzanillo Ponce 
Medellin Matanzas 


(Buenos Aires Santiago ry REPUBLIC OF 
Santid ERU 
Plaza Once a “yo PANAMA 


Balboa Havana ENGLAND Pp 
( Buenos Aires . anama 
: Cristedal Cuatro Caminos London 


Rosario (Havana y 
ie HO Boud Se pygaro nico 
CHILE (Havana ‘ San Juan 
BRAZIL Santiago La Lonja INDIA Arecibo VENEZUELA 
Rio de Janeiro Valparaiso (Havana) Bombay Bayamon Caracas 


URUGUAY 
Montevideo 

















September, 1944 413 











Twenty-four 
more Banks adopt | 


ThrittiCheck 


HY have banks like the First Na- 

tional Bank of Madison, Wisconsin, 

and twenty-three other representa- 
tive banks from California to Massachu- 
setts, made ThriftiCheck their choice of 
no-minimum-balance checking plans dur- 
ing the past two months alone? 


The increased cost for Post Office 
Money Orders has created a wider market 
for no-minimum-balance checking serv- 
ices, but there are other reasons for the 
acceptance of this particular plan. 


ThriftiCheck is the only no-minimum- 
balance checking plan that is sponsored 
by a firm which has specialized for more 
than a quarter of a century in building 
business for banks . . . in public relations, 
advertising and selling bank services to 
the public. 


ThriftiCheck involves the least possible 
detail on the part of the bank; best serves 
the personal checking needs of the public, 
and at the same time cultivates oppor- 
tunities for goodwill development. 





ThriftiCheck was originated in 1938 
after two years’ time devoted to careful 
study of the entire no-minimum-balance 
subject. 


Our original plan continues to attract 
new depositors, and no basic change or 
alternative plan has been necessary for 
banks to maintain good profits and volume 
business. 

Prospects for ThriftiCheck service rep- 
resent substantial citizens in every com- 
munity, and such people naturally prefer 


the distinctive features of ThriftiCheck 
in keeping with the business of banking. 


If you are looking for quality business 


in profitable volume, ThriftiCheck is the 
answer to your quest. Inquiries invited. 


BANKERS DEVELOPMENT 
CORPORATION 


31 Nassau St., New York 5, N. Y. 
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tain financial transactions, 


More Interest Paid On 
Demand Than On 
Time Deposits 

(Continued from page 392) 


depositor should pay a profit to the 
bank for supplying this need. Does 
Management obtain this associated 
profit for stockholders? The actual 
working of the formula provides 
that some of the transactions be 
“given” the depositor as his profit 
for having supplied the bank’s need 
for his money. The formula also 
provides that the excess financial 
transactions be charged for at esti- 
mated costs. The service charges are 
not profit. They are a recovery of 
the cost of the “excess” financial 
transactions supplied. No profit for 


bank ownership appears in this 
phase of the operation. 
The foregoing analysis estab- 


lishes the fact that when Manage- 
ment fixes an earnings credit allow- 
ance at actual net income from de- 
posited funds, and service charges 
at actual cost, the only possible 
profit ownership can obtain from 
demand deposits and account activ- 
ity is from those few accounts, the 
owners of which do not take their 
full earnings credit allowance in 
the form of free financial transac- 
tions. 

From the way this method oper- 
ates and the results it produces, the 
bank is merely operating a guar- 
anteed trust for the benefit of the 
depositor; the bank accepts the 
deposit as a trust fund, invests it at 
the stockholder’s risk and pays the 


| income to the depositor. 


Serious consideration should be 
given to the question as to how 
much risk should be placed upon 
the bank when all of the profit from 
the use of deposited funds goes to 
the depositor. Should any risk be 
placed upon the bank under such 
conditions? 

Some bankers fix the earnings 
credit allowance at a rate greater 


| than the actual net income from de- 


posited funds, others at a smaller 
rate. Some make no charge for cer- 
while 
others include a profit in the price. 
In a few localities, the bankers have 
adopted a uniform policy and 
schedule. 


Supplying The Need For 
Financial Transactions 


Since a major part of total man- 
hours are employed in supplying the 
need for financial transactions, these 
transactions should bring in an 
appreciable part of the bank’s total 


income and net profit. There follows 
a discussion of a few of these needs 
for financial transactions. 


In business and personal affairs, 
there is a need for a safe and con- 
venient method of transferring 
sums of money from one place to 
another and from one person to 
another. When the bank furnishes 
the facilities for and actually sup- 
plies this need, the bank should 
have the associated profit for so 
doing. 

It will be interesting to note the 
profit policies pursued by other 
agencies in connection with supply- 
ing the same type of need. The Post 
Office is banking’s closest competi- 
tor in the field of transferring 
money from one person to another 
and one place to another. 


The Post Office now demands 37 
cents per $100 for supplying this 
need, and has a minimum charge of 
10 cents. The American Express 
Company, another competitor, 
charges 22 cents per $100, with an 
8-cent minimum. These two agen- 
cies certainly give Bank Manage- 
ment definite indication as to their 
idea of the cost and profit associated 
with supplying this need. At present, 
most banks are supplying this need 
for three cents per item, which 
charge is generally offset by the 
earnings credit allowance. 

Available cost analyses indicate 
that the actual cost of handling each 
check charged to a deposit account 
is from three cents to seven cents. 
This covers only the cost of the 
mechanical operations and does not 
take into consideration the amount 
of the check. It should be noted that 
the competing agencies employ a 
charge schedule which varies di- 
rectly as does the amount of money 
transferred. Each of them has a 
minimum charge, which undoubt- 
edly covers the mechanical cost and 
profit on the smallest item. In other 
words, there are two elements of 
charge, one to cover the mechanical 
operations required to handle the 
item, regardless of the amount in- 
volved, and the other to cover the 
amount of dollars transferred. 

If one person has a need to trans- 
fer $10, and another person has a 
need to transfer $10,000, there cer- 
tainly exists a difference in the 
“quantity” of need. Should not the 
profit vary as the quantity or 
amount of the need varies? Com- 
peting agencies say that it should. 
In the first case, the Post Office 
would charge 19 cents for the $10 
transfer, and in the second instance, 
the charge would be $37. For some 
peculiar reason, Bank Management 
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makes the same insignificant charge 
for both transfers—three cents. 


In this phase of banking, the bank 
is supplying definite, individual and 
separate needs, each one of which 
carries its potential profit. Owner- 
ship maintains the bank solely for 
profit, therefore it is the duty of 
Management to obtain each of these 
profits for Ownership, and the profit 
should be directly proportional to 
the amount transferred by each 
check. In order to have uniformity 
in this field of banking, Manage- 
ment should agree upon a uniform 
schedule of charge. If nation-wide 
branch banking ever comes, or 
complete government banking, then 
the charge would be uniform 
throughout the nation, and would 
vary in direct proportion to the 
amount transferred. 

Management must realize that 
banking has developed into an 
essential part of the national econ- 
omy, viz: that of supplying a con- 
venient medium of exchange, “per- 
sonalized currency,” an _ efficient 
method of settling accounts and 
obligations between persons in all 
parts of the nation. 


This situation must be studied by 
Bank Management upon a factual 
basis so that a realization of the 
potential profits associated with the 
supplying of the universal need for 
transferring funds might be had 
through a schedule of fees in keep- 
ing with the value of the service 
performed. Further, these fees 
should be uniformly applied 
throughout the United States. Such 
a system would be understood by 
the public because of its justness 
and its simplicity. It would conform 
to the established axiom of profit 
which states “He whose need is sup- 
plied, is willing to pay a profit.” 


The Out-Of-Town-Check 


The owner of the out-of-town 
check brings the check into the 
bank. What does he need? He needs 
to have the check converted into 
local funds. He may want to deposit 
the check or to cash it, but he can- 
not do either until the proceeds of 
the check have been converted into 
local funds. According to the profit 
axiom, there is a potential profit for 
the bank when it supplies this par- 
ticular need. 

The bank has made business con- 
nections and _ provided facilities 
whereby it can safely and efficiently 
convert this check into local funds, 
and, for supplying this need, Man- 
agement should demand a reason- 
able profit. 
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While in Chicago, 
Visit The First 


A hearty welcome is assured ABA 
members at The First. 


We look forward with pleasure to the 
time of the convention, when we shall 
renew those personal contacts that 
we have enjoyed for so many years. 


Edward E. Brown, President 


Bentley G. McCloud, Vice-President 
Harold V. Amberg, Vice-President 


James B. Forgan, Vice-President 


Irvin L. Porter, Vice-President 


Roy C. Osgood, Vice-President 


BANKs AND BANKERS D1VvIsION 


John J. Anton, 
Thomas J. Nugent, 
Harold W. Lewis, 
Melvin H. Thies, 
Verne L. Bartling, 
Leland L. Hobbs, 
Edward Decker, 


Vice-President 
Vice-President 
Assistant Vice-President 
Assistant Vice-President 
Assistant Vice-President 
Assistant Cashier 


Assistant Cashier 





== The First National Bank 
of Chicago 


Building With Chicago and the Nation Since 1863 


The amount of the need is di- 
rectly proportionate to the amount 
of the check, and so should be the 
profit. Converting a $1,000 check 
should produce more profit than 
converting a $1 check. The profit 
should vary directly as the amount 
varies. 


If the transit item is drawn on a 
non-par point, an additional charge 
should be made to cover the out-of- 
pocket exchange. This exchange 
should be paid by the owner of the 
item, and not absorbed by the bank 
or by a city correspondent bank. 
The owner of the check is the one 


whose need is being supplied, and 
he is the one who should pay the 
exchange; certainly not the city 
correspondent, which had no part 
or interest in this particular trans- 
action. 


All of the confusion and misun- 
derstanding which now exists with 
reference to the absorption of ex- 
change is due to Management’s 
failure to apply the profit axiom to 
the transaction. The profit axiom 
shows that the owner of the non- 
par item is the one who should pay 
the exchange, because he is the one 
whose need is being supplied. 
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Every other financial transaction 
performed by the bank is for the 
purpose of supplying a particular 
need, and a potential profit is di- 
rectly associated with the supply- 
ing of each of these needs. It de- 
volves upon Management to deter- 
mine whether or not the potential 
profit is obtained for the stock- 
holder and the amount thereof. The 
amount of the profit on any trans- 
action should be determined by the 
amount of work done, the risk 
taken, and the quantity of the need 
supplied. 


It is a fact that Management is 
now depending upon the supplying 
of one need for virtually all of the 
bank’s profit: supplying the need 
for money. Management is endeav- 
oring to obtain enough gross profit 
from interest on loans and bonds to 
provide for all operating costs and 
an “over-all” profit. Such a policy 
may have worked in the past, but 
it is not proving adequate under 
present conditions, for banking has 
undergone too great a change. 

Management must look to each 
of the three primary needs for the 


Field Warehousing 


Is it ineluded i 


Post War Planning? 
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Some of your customers will need more 
cash for peacetime production than you 


can lend on open-line credit . 
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ALBANY, GA 
219 BROAD AVE 


ATLANTA. GA 
HEALEY BUILDING 


BOSTON 
35 CONGRESS ST 


CHARLOTTE 
LIBERTY LIFE BLDG 


CHICAGO 
120 SO. LA SALLE ST 
DETROIT 
NATIONAL BANK BLDG 


25 SOUTH WILLIAM STREET. NEW YORK CITY 


PHILADELPHIA 
16 SO. BROAD ST 


PITTSBURGH 
KEYSTONE BUILDING 


INDIANAPOLIS 
809 ELECTRIC BLDG 
MEMPHIS 
FIRST NATL. BANK BLDG 


bank’s profit, and the profit ob- 
tained from each type of need must 
be in proportion to the quantity or 
volume of each type supplied. Such 
a policy is the only equitable one 
for Management to pursue. It would 
then be unnecessary to demand a 
high profit when supplying the bor- 
rower’s need for money, in order 
that the bank could supply the 
depositor’s needs without making a 
charge therefor. 

Management must remember that 
there are only three primary needs 
which banking can supply. Each of 
them has been briefly described and 
discussed. It is now time to study 
the possibilities of profit when Man- 
agement employs the popular earn- 
ings credit allowance and the 
unpopular service charge. (These 
will be discussed in the next issue.) 


Another “Servicitis’ Bank 


In his annual statement at the end 
of 1943, Fred L. O’Hair, president 
of the Central National Bank, 
Greencastle, Indiana, showed his 
primary interest to be in service to 
depositors. His report was directed 
to depositors, borrowers, and share- 
holders and read as follows. 

Report to Depositors, Borrowers, 
and Shareholders: 

Annual reports of corporations 
and banks are usually addressed to 
shareholders and read mostly by 
statisticians. This brief report is 
addressed primarily to depositors 
and borrowers because you cus- 
tomers are the folks who make the 
bank. You are served at the first 
table here. Shareholders interests 
are subordinate to yours, and the 
individual interests of all of us must 
be subordinated to the most impor- 
tant thing in the world today, Vic- 
tory—quickly. 

You expect us to maintain a safe 
bank where you may deposit your 
money, and a helpful, friendly bank 
where you can borrow when you 
need money. But you also expect 
your bank to help you win the war. 
Since Pearl Harbor our efforts have 
been devoted to that purpose. 

Before farmers and business men 
can produce for war somebody must 
supply the money—for machinery, 
labor and raw materials, That 
somebody is usually “the bank.” 
Before the Government can pay for 
war supplies, money must be pro- 
vided by the sale of bonds and col- 
lection of taxes. This bank is proud 
to serve the Government and the 
people of Putnam County in our 
capacity as “Merchants of Money.” 

Last year 7825 war bonds 
amounting to about 45% of the 
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county total were purchased here. 
With the bank’s own investment 
the total exceeded Three and One- 
half Millions. Ration stamps repre- 
senting millions of points were ac- 
curately handled. 

Loans were made to 3871 people, 
hundreds of them to pay taxes; a 
majority to finance farmers in pro- 
ducing “Food for Freedom.” The 
number of depositors was increased 
approximately 60%. Interest paid 
on deposits amounted to $17,482. 
Intangible taxes paid for deposi- 
tors amounted to $4,022 and Fed- 
eral Deposit Insurance assessments 
$2,497, to say nothing of the bank’s 
own income and property taxes. 
Reserves for the additional protec- 
tion of depositors were increased 
$23,358, and dividends of $6,000 
were paid to shareholders. Interest 
is being paid at 1% on savings 
accounts. 

The comparative statement on 
inside pages shows depositors’ funds 
to be invested mostly in U. S. bonds 
and cash, plus loans to fine folks 
who are using the money to the 
advantage of themselves and the 
war effort. Your confidence and 
loyalty are greatly appreciated. 


“Remittance To Clearing 
Bank Is A Service To 
That Bank”—A Non-par 
Banker 


In your articles on exchange 
charges and par clearance in your 
April issue, I think most writers 
miss the real principle regarding 
exchange charged for remitting out- 
of-town checks. 

All out-of-town checks, if pre- 
sented at the counter of the paying 
bank, will be paid at par, or face 
value. But, the out-of-town bank 
sends them in to be remitted to them 
in Federal Reserve, or New York 
funds, which is distinctly a service 
rendered to them, and not to the 
depositor. This takes extra time of 
a clerk, stationery and postage; or, 
in other words, is actually costing 
the paying bank. 

If presented through an express 
company, the cost and delay, will be 
more than the exchange charged by 
the paying bank. 

The Post Office Department 
charges for transferring funds for 
the public. 

The country banker is entitled to 
pay “For services rendered” to the 
city banks and wholesalers in mak- 
ing these transfers. 

Why not allow the country bank- 
er his mite, while the city banker 
is making his millions? 
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Yours for the asking... 


A COLOR SOUND FILM 
“WAR ON WASTE” 


_ interested in profiting by employe 
suggestions are invited to borrow our 
color sound film picturing the economies in 
time, machines, and materials resulting from 
our own Suggestion Box Plan. The film takes 
thirty minutes to show. Seen by your officers 
and employes, it may suggest new ways for 
effecting economies in your bank operations. 


THE NORTHERN 
TRUST COMPANY 


CHICAGO 90 





It is the big city bankers and 
wholesalers who have the ear of 
congressmen and senators. They are 
the ones who have always raised 
the cry for par clearance but you 
can bet your bottom dollar that they 
charge for services rendered, either 
in a service charge, or in compen- 
sating balances. 

The government has no more 
right to force free service on banks, 
than on the express companies, the 
railroads, or any individual, and 
that is the same principle as par 
clearance by law. 

The writer has been cashier of a 
country bank for over 30 years and 
the exchange amounted to about 





20% of the net income of the bank. 
Our customers were satisfied, paid 
exchange freely on out-of-town 
checks. We rendered a real service, 
taking care of customers that the 
city bankers, or their branches, 
would not have loaned. 

A reasonable charge for services 
rendered is legal and legitimate, re- 
gardless of the advocates of par 
clearance. 

Let the country banker have his 
mite, while the city banker is mak- 
ing his millions. 

Don’t choke small business to 
death with big dictators, whether 
in banking, manufacturing, or in 
government; neither, by govern- 
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ment loans, nor branch banking. 
Dictators in any line are a mon- 
strosity, not suitable for the U.S.A. 
in any line of endeavor.—J. L. 
Crawford, president and cashier, 
Farmers Banking Company (Pri- 
vate Bank-Not Incorporated), Col- 
quitt, Georgia. 





Fine Pen Points 
Aid Neatness 


Use only good pen points and 
fresh ink; train yourself to write 
lightly. To do so will make your 
work neat and will eliminate the 
need of a blotter. 





—SPECIALISTS IN— 


United States Government 
Securities 


Guaranteed Issues 


Federal Land Bank and Other Agency Issues 


Territorial Bonds 


Municipal Bonds 


C. J. DEVINE & CO. 


48 Wall Street, New York 5, N. Y. 


Chicago + Boston + 


Cincinnati « 


Philadelphia «+ 
St.Lovis «+ 


Pittsburgh «+ 
San Francisco 


Cleveland 


Direct Wires to all Offices 





Out-of-Town Banks 


Out-of-town banks and bankers will find here 


complete banking facilities for prompt and 


economical handling of accounts in Chicago. We 


would appreciate the opportunity of serving you. 





Crry Narionat Bank 


AND TRUST COMPANY ef Chicage 


208 SOUTH 


LASALLE STREET 


(Member Federal Deposit Insurance Corporation) 
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We'll Pay No Interest On 
Time Deposits Until We 
Have Time Deposits 


I just read your article in Bank- 
ers Monthly entitled “Deposititis,” 
(Page 206, May), and Iam prompted 
to say that you deserve a medal. 


Here is something concrete to 
prove your diagnosis of the disease 
to be 100% correct. 


On May 1, 1941 we cut the inter- 
est rate on time deposits from 2% 
to 1%, but could not get our neigh- 
bors to go along. In 1942, they did 
cut to 144%. They are still paying 
14%4% on time deposits. 

On May 1, 1943, we discontinued 
all interest on all deposits, to the 
disapproval of both banking de- 
partments and in spite of our neigh- 
bors continuing on the 142% basis. 

Results: our deposits have in- 
creased almost as much as those of 
our competitors. 


Results: our assets consist entire- 
ly of the choicest local loans, Gov- 
ernment securities of not more than 
four-year maturities, cash reserve, 
and a mighty healthy profit and 
surplus account. 


Before entering upon this pro- 
gram, we carefully checked into the 
frame of mind of the public and 
found that we did not have one true 
time deposit account no matter 
what was printed on the certificate 
or deposit book. Then we laid the 
cards face up on the counter to our 
depositors, and they have proved 
to be able to understand our lan- 
guage when we speak truth in our 
American way. They have also 
proved that the disease is only viru- 
lent among bankers and has very 
little effect on the depositors.— 

At the time of discontinuing all 
interest on all deposits, about a year 
ago, we also doubled service charges 
on checking accounts and com- 
menced a charge of 10 cents per 
hundred dollars or fraction de- 
posited to savings accounts. Since 
that date our overall deposits have 
increased 8% in spite of liquidating 
our time certificates of deposits 
which amounted to 45% of our de- 
posits at that time; our checking 
accounts have increased 62.3% and 
our savings accounts 108%. Ninety 
per cent of this increase is new 
money as only 10% of our time cer- 
tificate money went into checking 
and savings accounts. The balance 
went mostly into Government bonds 
at our own solicitation. I had to 
know exactly what happened to 
these funds in order to know my 
future steps. 


BANKERS MONTHL* 
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I always lay the cards face up on 
the counter to my clients. I tell 
them how I invest their funds 
which is local loans on a prewar 
basis and Governments not over 
four years and shortly this will be 
not more than three year maturity. 
They seem to approve the idea. At 
least, when we tell them where and 
how they can still deposit on in- 
terest they do not take their money. 
Very rarely does one go elsewhere 
with new money. 

I have talked to bank managers 
in “one bank” towns, and they al- 
ways say, “we wouldn’t dare try 
what you are doing, our customers 
would raise the roof.” Our competi- 
tor across the street is afeared, in 
spite of our having led the way for 
a whole year. He has not the first 
mentioned disease but surely the 
second. 

Today we have not time deposits 
even if we think so, the customers 
know better. The banker that pays 
interest on today’s deposits is kid- 
ding himself just like he did during 
the twenties. I am not going to pay 
interest on deposits until we have 
time deposits again. 

Fred G. Schunk, cashier, Farmers 
State Bank, Waunakee, Wisconsin. 


lt Cost This Merchant 
$175.00 To Cash One Check 


In fairness to local merchants, 
they should be warned not to cash 
checks unless they are sure that 
both the check and the indorser are 
good. A southwestern banker friend 
sends us the following information 
about a case which not only cost 
the merchant $175.00 but cost the 
county $500.00. 

A Mexican forged a check on a 
mining account for $175.00. He 
turned the check over to a young 
fellow who has served _ several 
terms at the Reformatory who, in 
turn, cashed it at a local store. The 
Mexican didn’t endorse the check 
but the second fellow did and as he 
cashed it right before the store 
closed for the day, the merchant 
didn’t notice that the payee hadn’t 
endorsed it. 

The jury could not find the Mex- 
ican guilty of abtaining money un- 
der false pretenses as he hadn’t 
endorsed the check. The second fel- 
low was turned loose as he had 
been promised that if he would take 
the stand for the State he wouldn’t 
be convicted. So this case cost the 
merchant $175.00 for his careless- 
ness and cost the county $500.00. 

There should be some way for a 
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Throughout the ages. . ‘ 
thunder has meant either gentle rains or storm 
and destruction. But always. . 
have been tempered b 
along with THUNDE 
to water the thirsty earth. 

The storm of war that broke over Pearl 
Harbor staggered a nation oe sapeeneese. 
Out of this tragedy came a rekindl 
willingness to sacrifice, a unity of purpose that 
welded the people of America into a formidable 
ey force. 
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. to most men... 


- man’s fears 
the knowledge that 
generally comes rain, 


spirit, a 


storm of war beats heavily even on the 


American farmer, the best equipped farmer in 
all the world. He works ueaah 


its fury, pro- 
the Food for Freedom. 
ue time every farmer will want to equip 


his farm with the most efficient modern ma- 
chinery. Freed from war-time duties of making 
war material MM will direct ALL* its resources 
to work with the farmer as in the past, supply- 
ing him with modern machinery to help him 
raise crops at lower cost... 
TO SPEED THE DAY OF VICTORY... 
BUY WAR BONDS NOW--AND MAKE 
YOUR VICTORY GARDEN A PRODUCER. 


















*MM produces all the tractors 

and farm machinery allowed 

under government limitation 

orders for which materials can 
obtai 


MINNEAPOLIS-MOLINE Power IMPLEMENT COMPANY 


MINNEAPOLIS 1, 





District Attorney to decide what 
prospects there are to convict a 
person under such conditions be- 
fore going to all of this trouble and 
expense. As it is, the Mexican and 
his partner are both out of jail 
ready to do it again when the op- 
portunity presents. 

This Mexican, no doubt, got his 
part of the money, but there was 
no way to prove that. Nothing was 
done about the forgery part of the 
check. 


Set aside a certain time every 
day to study operating methods 
with the idea of finding suggestions 
for improvements. 


MINNESOTA, U. S. A. 


Charles F. McKiel Elected 
Assistant Cashier Of 
Terminal National 

Bank of Chicago 


A recent announcement by W. F. 
Gregson, president of the Terminal 
National Bank of Chicago, revealed 
that Charles F. McKiel has been 
elected an assistant cashier of that 
bank. 

Mr. McKiel has been an officer in 
one of Chicago’s outlying banks in 
recent years. For ten years he was 
an executive of Pearson Taft Co., La 
Salle Street Investment Underwrit- 
ing House. 
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Equipment And Supply Ideas 


JOTTINGS FROM THE BANKERS SECRETARY'S NOTEBOOK 


USE the coupon below — it's easier than a letter — to get 
our specialized help on any purchasing problem. 


4 Adding Machines 
5 Adding Machine Rolls and 


13 Bandit Resisting Enclosures and 
Alarm S| 
14 Bandit Resisting Enclosures 


Steel 
ng Machine Desks 
32 Calculating Machines 
Calendars 


34 Carbonized Checks and Forms 


S828 SBSNISRES 
FF 
5 


35 Carbon Paper and 
Ribbons 
36 Casters, Giiders, Furniture 
Cups 
37 Central Flies 
Bulidings 
39 Chairs, Posture 


Chair Pads and Cushions 
je Signs 
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Machines 
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Machines 
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Inked 1 


105 Furniture 


106 Glass Signs 
107 Globes 
108 Gummed Tapes 


108 Honor Roll Plaques 


110 Index Tabs 
111 Ink 


112 Inks, Duplica’ oe 
113 Ink in 


114 Inter-Office Conmuntoating 


Systems 

115 Interest Calculators 

116 Interest Computing Machines 

117 Lamps, Adding, Posting Ma- 
chines 

118 Lamps, Desk 

119 Lamps, Filing 

120 Lamps, Fluorescent 

121 Lamps, Stenographers 

122 Lamps, Teller and Counter 


123 Letter Trays 
= Lignans Ss Fluorescent 
Binders 


os alan Bookkeeping Forms 
4 ue’ Equipment 


130 Metered Mall Systems 
131 Money Orders 


1 
153 Public Relations Advertising 


154 Ration Forms 
155 ‘ed Mail Envelopes 
156 Bands 

157 Rubber Stamps 
158 Safes, Fire and Burglar Proof 
159 Safe Deposit Box Key-Hole 
160 Safe Deposit Boxes 

161 Safe Deposit Records 

162 Safety Paper Manufacturers 





179 Ti 
180 Tear Gas 
181 Telephone index 


182 Time and Delayed Time Locks 
183 Time Recorders 


188 Topewrltere 

189 Typewriter Stands 
190 Vaults 

191 Vauit 


Equipment 
192 Vault Ventilators 
193 Venetian Blinds 
194 Visible nol 
186 War Bon Bond fo = dete Ss 

er ing System 
‘ardrote Equipment 

198 Waste Baskets 


199 Watchman Ri System 
200 Window and Ustey Ditsione 


OLTIOLTa= PASTE THIS COUPON ON A PENNY POSTCARD =—=30 0 


THE BANKERS SECRETARY, 
Rand M°Nally & Co., 536 So. Clark St., Chicago 5, Ill. 


Please have sent us buying information on 
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How To Harness A 
Conference 


“There is no reason why twelve 


men in a room should add up 
dumber than any one of the 
twelve,” says an_ introductory 


paragraph in a 16-page humorously 
illustrated book “How to Harness 
a Conference.” 

The book pokes fun at the pro- 
verbial business conference and 
suggests, among other things, 
printed forms to help conduct suc- 
cessful conferences. A report in 
writing of the accomplishments re- 
sulting from the conference and a 
follow-through check-up on the 
progress of the work assigned are 
urged for getting more out of all 
business meetings. 

The book is cartoon-illustrated 
(by Don Herold) and comes to the 
point with no mincing of words 
about the lack of result-producing 
conferences. A letter to Hammer- 
mill Paper Company, Erie, Pa., on 
your bank stationery, will bring 
you a free copy. 


Greater Speed In Posting 


The ledger tray, herewith illus- 
trated, is said to increase the speed 


EON on 


am 


of posting tremendously. It will be 
noted that there are many more 
separators than usual, Each of these 
has on either side a heavy tab which 


- ENVELOPES 


Expanding Envelopes, Envelock Locking 
Envelopes, Safe Keeping Envelopes, Trust 
Department Files and Credit Files, also 
Special Bank Envelopes. 

Send for complete catalogue in color 
AMES SAFETY ENVELOPE COMPANY 
21 Vine Street - - - Beston, Mass. 
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Smooth, hard-surfaced paper: plain 


SAVE 


UALITY 
WITH BURROUGHS Q 
OFFICE MACHINE SUPPLIES 


Ask about Burroughs’ Discount 


10% to 

Plans. Save 

ge supplies manufactured 
c 


° tin specifica- 
to Burroughs owt delivery of as 
you need at 


Burroughs 


SUPPLIES FOR 
BUSINESS MACHINES 


BURROUGHS ADDING MACHINE COMPANY 
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will not wear or bend, and this | 
makes it possible to operate the tray | 
much more rapidly. A ledger sheet | 
may be made available to the poster 
much more quickly because these | 
heavy separators will stand a little | 
rougher handling. The ledger sheets | 
themselves, and the index guides 
are both protected by these sepa- 
rators, and so they wear very little. 

This tray is known as the Diebold 
V-28 posting tray, and it is said to 
have greater capacity in a given | 
length than most trays. It provides | 
10 full inches of filing space. There 
is no follower or compression mech- | 
anism which is the reason for the 
greater filing space. It has an offset | 
feature, and positive alignment 
when cards are returned to the 
tray. 

The V-28 is manufactured by 
Diebold, Incorporated, Canton, Ohio. 






















INK and TYPEWRITER 
RUSH ERASER Uses 


FybRglass “MAGIC” 
ERASER FybRglass Refills 























More THAN JUST ANOTHER 
ERASER 


You will find it indispensable 
for making corrections on 
MULTILITH and HECTOGRAPH 
Originals. 

Order from your Stationer or 
write for sample. 50c postpaid 


THE ERASER CO. 


Syracuse 2, N. Y. 


Machine Operation 
Without Noise 


After two years of sectional oper- 
ations, The Acoustor Company, | 
Youngstown, Ohio, announces na- | 


tion-wide distribution and sale of 





HONOR ROLL 
PLAQUES 
Impressive tributes to those inthe 
Services. Cast in durable, non-critical 


material that closely simulates endur- 
ing bronze. 


UNITED STATES BRONZE 
SIGN CO., INC. 

570 BROADWAY, NEW YORK 12, N.Y. 

CA 6-4792 


ee 

































BANK SIGNS 


THAT LOOK LIKE 


SOLID BRONZE 









its Acoustor Cabinet through office | 
equipment jobbers and individual | 
representatives. | 

By absorbing office machine | 
noises at their source, the Acoustor | 
assures quiet operations in posting 
and billing departments of banks, 
railroads, insurance companies, 
commercial and industrial offices 
of all types. 





EXCELLENT FOR OUTDOOR USE 

Fashioned entirely of non-critical ma- 
terials. Bright, RAISED satin-finish 
letters on mottled, statuary brown 
background. 

LEGIBLE @ DISTINCTIVE e@ DURABLE 


Send ppgconionase measurements for 
FREE full size PREVIEW SKETCH. 


{ Mr. BARRETT 


DEPOSIT TICKETS— 


Commercial Deposit Tickets—Interest Depart- 
ment Deposit Tickets—Interest Department 
Withdrawal Receipts—Negotiable and Non- 
Negotiable Counter Checks with ‘“‘Memo Stub” 
—Notes with ‘Customers Stub’’—Simplified 
F.H.A. Notes—Payroll Memo Slips. Write for 
samples—today. 
THE UNCAS COMPANY 

247 GREENWOOD PLACE, SYRACUSE 10, N. Y. 









Also Bronze-Like Desk Signs 


UNITED STATES BRONZE 
SIGN CO., INC. 
570 Broadway New York 12, N. Y. 
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Each cabinet serves as a semi- 
| private office with built-in fluores- 
|cent lighting illuminating the en- 
tire working area. This arrangement 
eliminates outside distractions, re- 
ducing operator fatigue. 

Developed by a bank official with 
| 25 years’ experience in supervising 
posting and billing procedure, the 
| Acoustor fits any make of posting, 
billing, or adding machine. 


EVERY 
FORM OF 


BANK FORM 















. . » New laws, new regula- 
tions, new methods—have 
required changes and im- 
provements in all types of 
bank forms. We keep all 
forms “up-to-the-minute.” 
For 30 years our policy has 
been, and still is, “satisfac- 
tion guaranteed” to our 
thousands of bank customers. 


|Per-Check Charge Gaining 
'Headway 


| 


| Many bankers have argued with 
‘us that a simple charge per check 
|drawn is the easiest for customers 
|to understand. We have never been 
|able to join in with them because 
that is not the plan endorsed and 
| recommended by our Committee on 
| Banking Practices. But we are 
bpromaee to notice the way in which 


Write for samples and 
quotations. 


this plan is gaining headway with- 
| out the benefit of official endorse- 
| ment. 

Word has just arrived that the 
'banks of Butler County plan to 
‘ ing n lithogroph | charge three cents per check drawn 

| bank, office and factory regardless of how large the balance 


- may be. They did not follow the 
\ EN, ON lead of those banks that charge for 
each ledger entry, debit or credit, 


feeling that, to give opportunity 

for the complaint that one must 

|now pay to put money IN the bank, 

is an error. 

PRIME L Oo A N Ss 2 In Butler County, if an account 

LIFE INSURANCE falls below $100 during the month, 

yield banks 1%% a maintenance charge of 50 cents 

MARKETABLE SECURITIES takes effect. This is the minimum 
yield banks 1% balance plan. 

LARGE SUMS — Inquiries Invited = weno ony cng meondl pe 

. . who also uses the per-check charge 

Collateral Discount Corporation surprised us by saying he runs 

Graybar Bldg.—New York City. through a charge even for one 

check. Answering our comment 

|that the cost must exceed the 

|revenue, he readily agreed, but 

NEUEWS explained that, in some instances 

' RUBBER | of discussion among customers, con- 

ROLLERS fusion was caused by the boasting 

of two-check customers that they 











Gives new gripping surface to aging rubber , , 2 
rollers on ys and cee Tnotine did not have to pay for drawing 
machines. Ends paper shifting and saves | Checks, and this plan avoids more 
time. Cant-Slip is easy to apply and has | such incidents. 

been used successfully in offices for 15 years. 


Boiled down i ivi 
Satisfaction guaranteed. Price 50 cents. » this plan divides a 


|bank’s service to its checking cus- 
| 


(LR OTYPE <* 


Stenographers prefer this type cleaner be- 

cause it cleans type quickly and thoroughly 

—without spattering. The national leader 

for 24 years. Supplied with handy dauber. 

Price 50 cents. Both items non-inflammable. 
ORDER FROM YOUR STATIONER 


The Clarotype Co., Inc. 
16-X Hudson St. New York 13, N. Y. 











‘STEEL: 3 <7RONG 


Lead Seals, Coin Trays. 
} Write for complete catalog. 


TheC.L.DOWNEY CO. 


NINTH and COLFAX AVE. 
HANNIBAL, MO. 


422 





Coin Wrappers, Bill Straps, Coin Bags, | 





PERSONAL LOAN 
ADVERTISING 
jor BANKS 


Folders, blotters, statement 

inserts, credit cards and 

other material. Write for 
samples and prices. 


The McCULLOUGH 
COMPANY, /nc. 


32 East Georgia Street 
Indianapolis 4, Indiana 
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Che Phoenix 


Susuranse Company, Hartford, Coun. 
1854 


UITABLE 


Fire € Marine Infurance @mpany 
PROVIDENCE, RL 
1859 


ATLANTIC FIRE INSURANCE CO. 
Raleigh, North Carolina 


THE CENTRAL STATES FIRE INS. CO. 
Wichita, Kansas 


GREAT EASTERN FIRE INSURANCECO. 
White Plains, N. Y. 


MINNEAPOLIS F. & M. INSURANCE CO. 


Minneapolis, Minn. 


RELIANCE INS. CO. OF CANADA 
Montreal, Canada 


+ 


HARTFORD 
30 Trinity ‘Street 


CHICAGO 
Insurance Exchange 


NEW YORK 
110 William Street 


SAN FRANCISCO 
220 Montgomery Street 


MONTREAL 
485 McGill Street 


All Forms of Fire and 
Property. Insurance including 
Ocean and Inland Marine 


Country-wide Brokerage Service 


rIME TRIED & FIRE TESTED 
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tomers into two sections: First, 
makeready; second, handling 
checks, Makeready includes respon- 
sibility for the funds and obliga- 
tion to be ready at all times to 
return them instantly upon demand, 
insurance against burglars, robbers, 
etc., and insurance by F.D:L.C. The 
balance, if of fair size, compensates 
for this, otherwise the monthly 
maintenance charge, which some 
argue is too heavy at 50 cents under 
these circumstances and that 25 
cents per month plus 3 cents for 
check, is better. 

The second section—handling the 
customer’s checking activity—re- 
quires the customer to pay strictly 
according to his use of the service. 
Most banks give an “out” to the 
customer who cannot maintain an 
adequate balance, yet objects to the 
monthly maintenance charge, by 
offering also a “no-minimum-bal- 
ance” plan which confines the 
charge to the checking activity, at 
a somewhat higher price per check, 
of course. 

There is one comment voiced by 
every user of this plan who has 
attempted to “sell” this scribe on 
it. As worded by one of them, “my 
service charge system does not con- 
fuse and baffle my customers. Any 
one of them can figure his own 
charge at any moment by counting 
the checks he has drawn.”—Wm. B. 
Hughes in Nebraska Bankers Asso- 
ciation Record, Omaha, Nebraska. 


We Have Parties For 
Employees Who Leave 
Our Employ 


Ever since 1932 when we expand- 
ed our help beyond the point where 
my sister and myself had performed 
all the necessary duties for 13 years, 
we have followed a practice of hav- 
ing a farewell party for every em- 
ployee. The other employees in the 
bank contribute a small amount of 
money to purchase a gift. The bank 
itself arranges a dinner and at its 
conclusion, the officers are called 
upon for a few remarks, the gift is 
presented and occasionally, we have 
some other entertainment. After- 
wards we have always arranged to 
have the entire group including the 


BETTER PULLING ADS « 


Yours for the asking. New BANKADS, — high class 
copy, human interest photo illustrations, smart 
looking typography—complete ads, ready to 
use. Only $5 month complete. Write today for 
FREE proofs No. 51. No obiigation. 


EVE*CATCHERS ive. sem st, NewYork 16 
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wives and sweethearts of the em- 


ployees enjoy a couple hours of | 


bowling, dancing, or games. 


Commencing in March 1942, we | 
had more of these parties than usual | 


as we had 8 boys from our institu- 


tion enter the armed services and 3 | 


of our girl employees were married. 
From time to time, our boys have 
come back for a leave and whenever 
it was possible to do so, we have 
arranged for either a luncheon or a 
coffee party as the employees enjoy 
getting together and having a visit 
on an occasion of this kind. 


I find the individual leaving our 
institution always appreciates very 
much receiving a small testimonial 
of this nature. I have an item pre- 
pared regarding it for the local 
newspaper and I am firmly con- 
vinced it has been very helpful to 
the bank and also creates a better 
feeling among all the employees. 

I have always been a firm believer 
in developing good public relations 


and now that gasoline restrictions | 
interfere somewhat with our get- | 


ting around easily, we have invited 
all the schools of this area to have 
groups call at the bank for a visit 
at which time one of our officers 


spends at least an hour showing | 


them around explaining the me- 
chanics of our operations. 


The youngsters are keenly inter- 


ested in all the machinery, particu- | 


larly the Ediphone, posting ma- 
chine, addressograph, and _ coin 
changer. They always get a kick out 
of holding a large bundle of cur- 
rency and ask numerous questions 
when the operations of the safety 
deposit box vault are explained to 
them. 


We give each pupil a souvenir 
pencil and have one of our officers 
treat them to a noon luncheon and 
incidentally, the officer eats with 
them. 


Just recently we have arranged 
for some evening meetings at which 
time we have had some 16 m.m. 
sound films shown to a selected 
group and have had an evening 
lunch at one of the local cafes 
afterwards.— Frank P. Powers, 
President, Kanabac State Bank, 
Mora, Minnesota. 


DESK co: NAME PLATES 


On Mahogany, Walnut or Oak polished stands in 
Gold EMBOSSED letters, beveled PLASTIC top. 
Send for our illus. folder for styles and prices. 


AWARE ARE ARE ARTS), 


Rm. 304. 10 W. 47th St., N. Y. 19, N. Y. 











SILVER SERIES 
PEN POINTS 





Falcon Stub 


Banker 


Ball Point 


Made by a recently perfected scien- 
tific formula. The extra coating on 
these pens make them so remark- 
ably resistant to ink acids that many 
weeks of service is added to the life 
of each individual pen. Well worth 
the slight additional cost. 


Available in the styles shown above... 
Ball Point No. 976... Banker No. 408 
... Falcon No. 1840... Stub No. 1884. 
Assorted styles can be combined for quantity 
prices. 


PRICES 
1 Gross 10 Gross 25 Gross. 
$1.35 $1.25 Gr. $1.20 Gr. 


HEDENKAMP & COMPANY 


BANK SUPPLIES 
343 Broadway, Dept. B, New York 13,N.Y. 





SALESMEN and DEALERS 
WANTED 


In Stock for immediate 
Shipment on Approval 


BOND REGISTER 
COLLATERAL LEDGER 
DAILY STATEMENT 

LOOSE LEAF MINUTE BOOK 
LIABILITY LEDGER 
RECONCILEMENT 

GENERAL LEDGER 


EXPENSE RECORD 


TELLERS CASH 

CERTIFICATE OF DEPOSIT 

COLLECTION REGISTER 

MACHINE LEDGER SHEETS 

INCOME RECORD 

STOCKHOLDERS LEDGER OUTFIT 

MONEY ORDER REGISTER 

DISCOUNT REGISTER 

GENERAL JOURNAL 

DRAFT REGISTER 

MATURITY TICKLER 

OVERDRAFT REGISTER 

COIN WRAPPERS 

PASS BOOKS 

Specify whether Bound or Loose Leaf 
preferred. 
$5.00 SAMPLE BOOK SUBMITTED ON AP- 


PROVAL FOR 10 DAYS. NO INDIVIDUAL 
SAMPLES SUBMITTED 


Let us serve you on your SPECIAL 
Bound and Loose Leaf Records. 


FRED PROCTER COMPANY 


Manvfacturers 
BOUND BOOKS — LOOSE LEAF 
STATIONERY — PRINTING 
324 EAST NINTH ST. CINCINNATI 2, OHIO 
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Expansion In Spite Of 
Building Limitations 


This bank’s experience illustrates what may 
be done to provide immediate expansion in 
places where old bank buildings are available. 


By WILLIAM A. MAYBERRY 


Vice President, The Manufacturers National Bank 
Detroit, Michigan 


HEN our bank was faced with 

a definite need for larger quar- 
ters, we originally thought nothing 
could be done until building restric- 
tions were removed. However, our 
problem was quickly solved when 
we acquired the ten-year-vacant 
structure of the former Peoples 
State Bank. 

After a small amount of renova- 
tion had been completed, the build- 
ing was ready for our use. Thus, 
despite building restrictions, we 
moved into an impressive new home 
with added facilities for our rapid 
growth. 

Our problem was to modernize 


An Intimate, 
Personalized 
Correspondent 
Bank Service © 


Based on a Policy 
of Cooperation 
—Not Competition 


Under the direction of officials 
~ with years of service in this field, ~ 
"> assuring a knowledge of require- ~ 
> ments and valuable assistance. ~— 


Public Neti 7 


BANK AND TRUST | 
COMPANY OF NEW ORK 


ESTABLISHED 1908 
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Association, Federal Deposit Insurance e 
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a well-built structure without using 
an appreciable amount of critical 
materials, To do this, we substituted 
wood, glass, and marble for metal 
wherever possible. We sacrificed a 
few modern conveniences—air con- 
ditioning for example. During the 
remodeling, we removed 110,000 
pounds of metal. 

Fortunately, the original con- 
struction of the building was adapt- 
able to modern banking technique. 
All our service departments are 
located on the ground floor. 

The money and security vault, 
located in the center of the ground 
floor, is in two sections. The front 
part houses the bank’s securities and 
the trust department’s safekeeping 
items and assets. The rear section 
holds the cash of the commercial 
paying and receiving tellers. One of 
these tellers controls reserve cash 


for the purpose of supply and also 
disposes of excess cash accumulated 
by the various tellers on the main 
banking floor. 

A money lift furnishes contact be- 
tween the ground floor vault and the 
general teller in the main cash vault 
in the basement directly below the 
commercial teller’s vault. All large 
payrolls as well as all incoming and 
outgoing shipments of currency and 
coin are handled in this department. 

Our savings department, which 
has its own cash vault, disposes of 
its excess and replenishes its supply 
through the main banking floor 
vault teller before and after bank- 
ing hours. Compartments for the 
coupon and collection departments 
are also located in this vault. 

Directly beneath the collateral 
department and connected to the 
ground floor by an electric lift is a 
basement vault in which the depart- 
ment’s securities are housed. The 
discount department uses compart- 
ments in this vault for its notes. 


A two-floor vault holds the mort- 
gages, notes, and files of the mort- 
gage department. 


This liberal distribution of vaults 
in the various divisions of the bank 
eliminates the necessity of trans- 
porting departmental cash through 
our lobby floor during business 
hours, The arrangement is such that 
each teller’s vault compartment is 
within a few steps of his post. Ob- 
viously, the most important haz- 





This bank found an empty bank building with most desirable floor space and ade- 
quate workrooms and thus provided for expansion at a time when new construction 
was impossible. 
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ards to safety are eliminated under 
this plan. 

The seating plan places loan of- 
ficers in the area facing the main 
entrance, while trust and foreign 
exchange officers are situated facing 
the back entrance. 

A pneumatic tube system, having 
two terminals on the main banking 
floor (one in the commercial tellers’ 
area and the other in the mortgage 
accounting department), facilitates 
the movement of deposits and en- 
tries to the distribution department 
located on the second floor. Other 
sections on that floor are the tran- 
sit, personnel, auditing, accounting, 
and accrual departments. 

Housed on the third floor are 
the addressograph and equipment 
maintenance departments together 
with the telephone switchboard and 
the library and old records. 

The basement, besides housing 
the safe deposit, collateral and 
main cash vault, also contains the 
purchasing agent’s office, the guard, 
stock, mailjng, photostat, lunch, em- 
ployee’s locker, infirmary, and 
lounge rooms, 

There is no just complaint about 
inconvenience due to a lack of room 
that our customers, employees, or 
officers can make since we moved 
into our new quarters. 


Quiz Fan On A Warship 


I would like to take this oppor- 
tunity to congratulate you on your 
Monthly Quiz Section. For the past 
two and a half years I have served 
with the U. S. Navy in foreign serv- 
ice and have depended entirely 
upon the Bankers Monthly and my 
copy of the N.A.B.A.C. Manual to 
keep me informed on the trends of 
American banking. Each month 
after reading the magazine from 
cover to cover with a great deal of 
interest, I go to the Quiz Section 
for the test and so far my score has 
averaged from 18 to 20 questions 
correct. Judging from your score 
schedule this is very good and I 
have the Bankers Monthly to thank 
for keeping me informed and up to 
date in the banking field. 

Prior to entering the service I 
was with the Merchants and Farm- 
ers Bank of Statesville, North Caro- 
lina as teller -and general book- 
keeper. It is my desire to return to 
the banking profession after being 
discharged from naval service, 
therefore, I hope the Quiz Section 
is a permanent addition to your al- 
ready very instructive magazine.— 
L. G. Jones, U.S.S. Vulcan, c/o Fleet 
Post Office, New York, N. Y. 


September, 1944 
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Over the telephone he directs the firing of big guns on one 
of the fronts. This is a vast war and communications are vital. 


So the telephone industry’s manufacturing capacity has had 
to be devoted almost exclusively to producing electronic and 
telephone equipment for our armed forces. That explains 
why there are delays in filling orders for home telephones. 


All of us in the telephone business are grateful for your fine 
spirit of co-operation in this war emergency. 


BELL 





Please try to keep the 
Long Distance circuits 
clear from 7 to 10 each 
night for the service men 


and women. 


TELEPHONE 


SYSTEM 





THE BIG GUNS START BOOMING WHEN THE SECTION CHIEF 
OF A CANNON COMPANY GIVES THE ORDER TO “FIRE” 


We Use Reprints In A 
Group Quiz 





We have been very much inter- 
ested in your monthly quizzes, and 
we noticed in the March issue that 
you have reprints of the January, 
February and March tests. Would it 
be asking too much to have you send 
us 25 reprints of each of these? We 
intend using them in a group quiz 





for our employees.—J. W. Weltch, 
assistant cashier, The National Ex- 
change Bank, Augusta, Georgia. 


It would be a good thing if every 
bank had a bulletin board posted 
conspicuously near the front of the 
banking room on which some sort 
of notice is always to be found that 
refers one way or another to pre- 
paredness measures taken by the 
bank. 
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DIRECTORY that 
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tion... for speed | 
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72 YEARS 
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VS VUSIONS WN Wes SYSTEM 


Changes since Rand M°Nally Bankers Directory, First 1944 Edition. 


Banks not previously reported indicated by an * 


NEW AND REOPENED INSTITUTIONS 


NeW Be bcp cokWedssgtcendebeasecane 


Reopened Branches 


BANKS REPORTED DISCONTINUED 


National 12; State 29; Private 3 


waedtus National 33; State 27 


State 


ye ER err rere er ee eS National 1; ; State 20; Private 3; Other Institutions 4 
Other Institutions 1 


Through Absorption 


Through Merger or Consolidation.......... 
THOGGEE Gee docs nc ccc eke ieee aus 


Total discontinued 


Phrousth Limeeae . os acc ccs ccecsscns 


Through Absorption 
Through Conversion 


Total discontinued 


Saar ta National 3; ’ State 6 
decease National 


1: State 8; Private 3; Other Institutions 1 


National 15; State 45; Private 6; Other Institutions 6 


BRANCHES REPORTED DISCONTINUED 
~.e---sNational 5; a 5 


Total 10 


Total 6 
Total 19 


CHANGES IN TITLE AND/OR LOCATION 


eee Sel c Xa.nccs sie k whee kénced 44<saes 
PURMGUis ca cRaawanes ¢ Fkw ae be awevabes 


ALASKA 
Aleutian Islands 
* First National Bank of Anchorage, 
Service Facility “A” (A.P.O. 980, c/o 
Postmaster, Seattle, Wash.)........... 
(H. D. Sloan, Manager, H, W. Zook, 
Assistant Manager. Opened May 17, 
1944) 
ALABAMA 
teform 
tank of Reform § 
(Capital $25,000, Surplus $5,000. Jno. L. 
Wade, President and Cashier. To open 
about July 15, 1944) 


ARIZONA 

Tucson , 

* Valley National Bank, Marana Army 
Air Field Banking Facility Office of 
Valley National Bank, Phoenix, Ariz... 
(J. H. Williams, in charge) 


ARKANSAS 
Osceola 
Planters Bank -745 
(Capital $75,000, Surplus $25,000. W. J. 
Driver, President; C. E, Dean, Cashier. 
Opened May 15, 1944) 


CALIFORNIA 

Arcadia 
Bank of America National Trust & 
Savings Assn., Camp Santa _— 
Banking Facility Office 

: (Discontinued May 31, 1944) 

jenecia 

* American Trust Co., Benicia Arsenal 
Banking Facility Office of American 
Trust Co, San Francisco, Calif. 
(Clinton E. Brown, in charge. Opened 
August 7, 1944) 

Camp Young 
Bank of America National Trust & 
Savings Assn., Camp Young Banking 
Facility Office—Agency of =e 
Branch ° 
(Discontinued April 15, 1944) 

( — 

Bank of America National Trust & 
Savings Assn., Clovis Branch. . .90-738 
(A. L. Peterson, Manager Successor to 
the First National Bank, Clovis, May 
29, 1944) 

Clovis 
First National Bank............ 90-738 
(Taken over by Bank of America Na- 
tional Trust & Savings Assn., May 29, 
1944, and operated as their Clovis 
Branch) 

El Centro 
Bank of America National Trust & 
Savings Assn., United States Marine 
Corps Air Station Banking Facility 
Oftice—Agency of El Centro Branch... 
(A. G. Yaeckel, Manager. Opened July 
10, 1944) 

Fert McDowell 

American Trust Company, Fort Mc- 
Dowell Banking Facility Office — 
Gait: of Marina Office, San Francisco, 


Odell, Manager. Openea January 
* * fad) 


September, 1944 


ware ethers National 6; State 16 
are National 1; State 8 


Laton 
First National Bank 
(Taken over by Bank of America Na- 
tional Trust & Savings Assn., and con- 
solidated with their Hanford Branch 
as of June 3, 1944) 

Los Angeles 
California Bank, Fifty-fourth and 
Vermont Office 16-156 
(Discontinued and business transferred 
to and consolidated with Fifty-fourth 
and Fourth Avenue Office at close of 
business February 26, 1944) 

Minter Field 
Bank of America National Trust and 
Savings Assn., Minter Field Banking 
Facility Office, Agency of Bakersfield 
Branch 
(A. C. Dimon, Vice President and Man- 
ager. Opened March 15, 1944) 

San Francisco 
Bank of America National Trust & 
Savings Assn., United States Naval 
Drydock Banking Facility Office, 
Hunters Point—Agency of San Fran- 
cisco Main Office 
(M. S. Blois, Vice ger and Man- 
ager. Opened March 20, 1944) 

Sherman Oaks 
Bank of America National Trust & 
Savings Assn., Sherman Oaks Banking 
Facility—Agency of Van Nuys brane 
(J. L. Zimmerman, Manager. Opened 
May 22, 1944) 

Suisun City 
Bank of America National Trust & 
Savings Assn., Fairfield-Suisun Army 
Air ase Banking Facility Office— 
Agency of Suisun Branch 
(W. C. Robbins, Manager. Opened Feb- 
ruary 21, 1944) 

Wilmington 
Bank of America National Trust & 
Savings Assn., Los Angeles Port of 
Embarkation Banking Facility Office- 
Agency of Wilmington Branch 
Ht Paul, Manager. Opened July 
1944) 


COLORADO 
Denve 


Change in title of Central Savings 
Bank & Trust Company, effective Fe 
ruary, 1944) 

Denver 
a Savings Bank & Trust [om 
pa 3- 
(Changed title to Central Bank & 
Trust Company, February, 1944) 


Haxtun 
Haxtun Community Bank 82-467 
(Capital $25,000, Surplus and Profits 


$7,500. Ralph L. Scott, President; A. 
Sullivan, Cashier) 


CONNECTICUT 
Bridgeport 


Morris Plan Bank of Bridgeport.51-43 
(Assets purchased by Bridgeport-City 


Total 22 
9 


Trust Company, March 21, 1944, and is 
now operated as the Personal Loan 
Department of the Bridgeport-City 
Trust Company) 


DELAWARE 

Wilmington 

* Equitable Trust Company 
(Opened a branch at 909 Shipley St. 
June 30th when they absorbed the 
Wilmington Morris Plan Bank) 

Ww ilmington 
* Wilmington Morris Plan Bank, 909 
Shipley St. 62-2 
(Purchased by the Equitable Trust Co. 
on June 30, 1944, and is now operated 
as a branch) 


DISTRICT OF COLUMBIA 

Washington 

East Washington Savings Bank 

Pennsylvania Ave.) 1 

(Consolidated with The National Capi- 

tal Bank of Washington, D. C., as The 

National Capital Bank of Washington, 

D. C., June 10, 1944) 


FLORIDA 

Fort Lauderdale 

* The Barnett National Bank of Fort 
Lauderdale 63-53 
(Changed title to The First National 
Bank in Fort Lauderdale, July 12, 1944) 

Fort Lauderdale 
The First National Bank in Fort 
Lauderdale 
(Capital $100,000, Surplus and Profits 
$68,000. W. W. McEachern, President; 
Alwen Neuharth, Cashier. Change in 
title of The Barnett National Bank of 
Fort Lauderdale, effective July 12, 
1944) 

Key West 

he First National Bank of Key bey 


(Changed title to The Florida National 
Bank at Key West, April 15, 1944) 

Key West 
‘The Florida National Bank at Key 
aees in title of The First National 
Lary of Key West, effective April 15, 
1944) 

Whiting Field (Pensacola P. O.) 
First National Bank in Milton, Bank- 
ing Facility Office of First National 
Bank in Milton, Milton 
(M. E Villar, Manager. Opened April 
8, 1944) 


GEORGIA 
Adel 


Adel Banking Co -12 

(Capital $25.000, Surplus $25,000. Wal- 

do De Loache, President; B. F. Gary, 

Cashier. Opened July 21, 1944) 
Brunswick 

American National Bank of Brunswick 


{Capital $230,000. I. M. Aiken, Presi- 
dent; W. E. Geiger, Cashier. Conver- 
sien ‘of Brunswick Bank & Trust Com- 
pany. Effective May 1,. 1944) 
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Brunswick 
Brunswick Bank & Trust Com any 
(Converted to a national bank under 
title of American National Bank of 
Brunswick. Effective May 1, 1944) 

Collins 
Eason Banking Co. 
not Inc.) 64-1213 
(A. J. Eason, President; K. B. Cody, 
Cashier. Opened July 12, 1943) 

Doerun 
Toney Brothers Bank (Private Bank— 
not Inc ) 64-1212 
(J. W. Toney and B. B. Toney, Owners. 
Opened May 11, 1944) 

Eatonton 
The Peoples Bank (Private Bank—not 
Inc.). 64-1209 
(Converted to a state bank under title 
of The Peoples Bank. Reported May 
10, 1944) 

Eatonton 
The Peoples Bank 
(Conversion of The 


(Private Bank— 


Peoples Bank 
Reported 


(Private Bank—not Inc.) 
May 10, 1944) 

Lula 
Commercial Exchange Bank (Private 
Bank—not Inc.) 
(Liquidated December 31, 1943) 


HAWAIL 
Hanapepe 


Bank of Hawaii, Hanapepe Branch of 
Bank of Hawaii, Honolulu, Hawaii 
perccecccecsescocecoseenen 

Hanapepe 
Bishop National Bank of Hawaii at 
Honolulu, Hanapepe Branch... .59-143 


IDAHO 
Aberdeen 
The Bank of Aberdeen 
(Purchased by The First Security Bank 
of Idaho, National Association, May 
20, 1944, and operated as a branch) 


Aberdeen 

First Security Bank of Idaho, National 
Association, Aberdeen Branch of First 
Security Bank of Idaho, National Asso- 
ciation, Boise, Idaho 

(Succeeded The Bank of Aberdeen 
which was purchased by the First 
Security Bank of Idaho, National Asso- 
ciation, Boise, Idaho, May 20, 1944) 


ILLINOIS 
Chester 


Buena Vista National Bank of Crenter 
(Capital $50,000. Albert H. Gilster, 
President; P. S. Wilson, Cashier. Con- 
version of Buena Vista State Bank, 
effective March 1, 1944) 

Chester 
Buena Vista State Bank 
(Converted to a National bank under 
title of Buena Vista National Bank of 
Chester, effective March 1, 1944) 

Chicago 
East Side Trust & Savings Bank (10101 
Ewing Ave.) 2-302 
(Moved and changed title to South 
Side Bank & Trust Company (Cottage 
Grove & 47th St.) 2-424 
(Effective May 16, 1944) 

Chicago 
Lincoln Security National Bank (3959 
ON RSS 2-425 
(Capital $200,000. N. B. Collins, Presi- 
dent; Arnold J. Rauen, Cashier. Char- 
ter issued June 9, 1944) 

Chicago 
South Side Bank & Trust Company 
(Cottage Grove & 47th St.)...... 2-424 
(Change in title and location of East 
Side Trust & Savings Bank (10101 
Ewing Ave.). Effective May 16, 1944. 
Carl L. Jernberg, President; Anthony 
M. Frale, Cashier) 

Mason City 

* Central Illinois State Bank 
(Being liquidated voluntarily. 
close between September list and 10th) 

Mazon 

* Mazon State Bank 
(G. E. Mellen, President; S. H. Switzer, 
Cashier To open about August 15, 
1944) 

Sidney 
Winston State Bank 


Springerton 
Springerton State Bank 70-1597 
ing" voluntary liquidation March 7, 


Ursa 
Farmers Bank of Ursa 
(Converted to First National 
July 6, 1944) 
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Bank, 


Ursa 
First National Bank of Ursa....70-1901 
(Capital $50,000. Fred W. Grimmer, 
President; Henry Barnes, Cashier. 
Conversion of Farmers Bank of Ursa, 
effective July 6, 1944) 


INDIANA 
Brownsville 


Brownsville State Bank 71-1132 
(Involuntary liquidation Closed by 
order of Indiana Department of Fi- 
nancial Institutions, May 15, 1944) 


Colfax 
Clinton County Bank & Trust Co., Col- 
fax Branch of Clinton County Bank & 
Trust Co., Frankfort, Ind. ....71-1316 
(Jacob H. Coyner, Manager; A. M. 
Thurman, Assistant Manager. Opened 
June 1, 1944) 

Griffith 
Gary National Bank, Branch of Gary 
National Bank, Gary, Ind 

Hammond 
Hoosier State Bank of Hammond (479 
State St.) 71-1318 
(Capital $100,000, Surplus and Profits 
$37,500. Jno. Wilhelm, President; 
Lawrence S. Ervin, Vice President and 
Cashier) 

Monon 
The Monon Bank 
(Capital $25,000, Surplus and Profits 
$6,250. R. E. Ward, President; Grant F. 
Long, Cashier. To open about June 1, 


1944) 

Indianapolis 
Fletcher Trust Company, Stout Field 
Banking Facility Office .... 
(Allen J. Swift, Manager. Opened Feb- 
ruary 1, 1944) 

South Bend 
City National Bank and Trust Qn: 


pany 
(Will merge with Merchants National 
Bank and Trust Company as The Na- 
tional Bank and Trust Co., of South 
Bend, April 1, 1944) 
South Bend 
Merchants National Bank 
(Will merge with City National Bank 
& Trust Co. as The National Bank and 
Trust Co. of South Bend, April 1, 1944) 
South Bend 
The National Bank & Trust Compeny 
of South Bend 1-52 
(Capital $900,000, Surplus and Profits 
$545,000. C. F. Cunningham, President; 
D. M. Coen, Cashier. Merger of City 
National Bank & Trust Company and 
Merchants National Bank. To become 
effective April 1, 1944) 


IOWA 
Batavia 


Peoples State Bank 
(Will discontinue receiving deposits at 
close of business June 30, 1944) 
Bonaparte 
Des Moines Valley State Bank, Office 
of Des Moines alley State Bank, 
Farmington ° 
(Change in title of Farmington State 
Bank, Office of Farmington State 
Bank, Farmington, March 29, 1944) 
Bonaparte 
Farmington State Bank, Office of 
Farmington State Bank, Farmington. . 
(Changed title to Des Moines Valley 
State Bank, Office of Des Moines Valle 
ts Bank, Farmington, March 239, 
De Witt 
First National Bank 
(Voted at special meeting of stock- 
holders on May 15th to place bank in 
voluntary liquidation effective as of 
May 25, 1944) 
Everly 
Everly State Bank 
(Capital $33,000, Surplus and Profits 
$8,000. L. A. Witter, President; C. 
Chalstrom, ~Executive Vice President 
Opened April 10, 1944) 
Everly 
Farmers Trust & Savings Bank, Office 
of Farmers Trust & Savings Bank, 
Spencer, Iowa ° 
(To be succeeded by Everly State 
TT Everly, which opened April 10, 
Farmington 
Des Moines Valley State Bank. .72-2106 
(Change in title of Farmington State 
Bank, March 29, 1944) 
Farmington 
Farmington State Bank 
Chang title to Des Moines Valley 
State Bank, March 29, 1944) 


Salem 
Des Moines Valley State Bank, Office 
alley State Bank, 


of Des Moines 
Farmington 

(Change in title of Farmington State 
Bank, Office of Farmington State Bank, 
Farmington, March 29, 1944) 


Salem 
Farmington State Bank, Office of 
Farmington State Bank, Farmington. . 
(Changed title to Des Moines Valley 
State Bank, Office of Des Moines Valley 
His Bank, Farmington, March 29, 

Sioux City 
Live Stock National Bank, Army Air 
Base Banking Facility Office abe 
(H. C. Linduski, Assistant Cashier. 
Opened February 28, 1944) 

Stuart 

* First State Bank 
(Capital $50,000, Surplus and Profits 
$12,000. Everett Sherman, President; 
Walter L. Hawley, Cashier. Opened 
July 31, 1944. Purchased The First Na- 
tional Bank, Stuart) 

Stuart 

* The First National Bank........ 72-426 
(Purchased by First State Bank which 
opened July 31, 1944) 

Underwood 
State Savings Bank, Underwood Office 
of State Savings Bank, Council Bluffs. 
(E. F. Hubbard, Manager. Succeeded 
— Savings Bank April 1, 

Underwood 
Underwood Savings Bank ....72-1626 
(Succeeded by nderwood Office of 
State Savings Bank of Council Bluffs 
April 1, 1944) 


KANSAS 


Fall River 
The Bank of Fall River 
(Entered voluntary liquidation and 
ceased accepting deposits February 23, 
1944. Most of loans purchased by First 
National Bank, Fredonia, Kans.) 

Mayetta 
First National Bank 
(Deposit liabilities assumed by Kansas 
State Bank, Holton, at close of busi- 
ness June 29, 1944) 

Norwich 
Norwich State Bank 
(Merged with Farmers State Bank, 
June 17, 1944) 

Salina 
National Bank of America 
(Opened a banking facility office at 
Smoky Hill Army Air Field, March 22, 
1944. Fred H. Kelly, Manager) 

Victoria 
Farmers National Bank will open a 
Banking Facility Office at the Walker 
Army Air Field, about April 1, 1944. 
(J. T. Pfeifer, Manager) 

Waterville 
The Merchants State Bank 83-466 
(Assets and liabilities assumed b 
Citizens State Bank as of April 29, 
1944) 

Wichita 

* Commercial Bank (Private), 1423 N. 
a er ear rrr 40-51 
(Voluntary liquidation completed July 
31, 1944) 

Wichita 
The Fourth National Bank in Wichita, 
Planeview Banking Facility Office.... 
(E. R. Goodin, Jr., Manager; Ray Ham- 
mond, Assistant Manager. Opened 
March 31, 1944) 


KENTUCKY 
Louisville 
Louisville Joint Stock Land eer 
(Will complete liquidation within 
thirty days from February 20, 1944) 
Louisville 
Kentucky Title Trust Company. .21-54 
(Changed title to The Kentucky Trust 
Company, June 16, 1944) 
Louisville 
The Kentucky Trust Company...21-54 
(Change in title of Kentucky Title & 
Fey Company, effective June 16, 
) 


LOUISIANA 
Alexandria 


Security Banking Company 84-401 
(Converted to Security National Bank, 
June 1, 1944) 

Alexandria 
Security National Bank, Alexandria, 
Louisiana 84-28 
(Capital $125,000. H. D. Murchison, 
President; Lee Hopkins, Cashier. 
Conversion of Security Banking Com- 
pany, June 1, 1944) 

Cloutierville 
Bank of Cloutierville : 8 
(Closed February 29, 1944. Liquidated 
voluntarily) 

Pitkin 
The Vernon Bank, Pitkin Branch of 
The Vernon Bank, Leesville... .84-285 
(Discontinued April 15, 1944, and busi- 
ness transferred to main office) 


BANKERS MONTHLY 





Mir 


ce of 
on.. 
alley 
Valley 
ch 29, 


ny Air 


shier. 


12-2196 
Profits 
sident; 
Ypened 
‘st Na- 


72-426 
which 


| Office 
Bluffs. 
ceeded 
pril 1, 


12-1626 
fice of 
Bluffs 


. 83-466 
ned «by 
pril 29, 


423 N. 


Vichita, 
ee 
y Ham- 
Opened 


Bank 
..21-64 
within 

,» 1944) 


..21-54 
y Trust 


.. 21-54 
Title & 
ne 16, 


- 84-401 
| Bank, 


andria, 
. -84-28 
‘chison, 
Sashier. 
g Com- 


84-353 
uidated 


inch of 
84-285 
id busi- 
e) 


ITHLY 


Selman Field 

* The Ouachita National Bank in Mon- 
roe, Selman Field Banking Facility 
Office of The Ouchita National Bank in 
Monroe, Monroe, 84-448 
(Delma Carter, Manager; Woodie Penn, 
Assistant Manager. Opened July 24, 
1944) 


MAINE 


Kittery Ww. S. Navy Yard) 
Community Trust Company, Navy 
Yard Banking Facility Office of Com- 
munity srest Company, York. Village. . 
(Jno. Alexander, anager. To open 
about June 1, 1944) 


MASSACHUSETTS 
North Andover 
* Andover Savings Bank, Branch of And- 
over Savings Bank, Andover, Mass..... 
(Frank R. Petty, Manager. Opened 
May 1, 1944) 


MICHIGAN 

Bridgewater 
Bridgewater Savings Bank... .74-1053 
(Placed in voluntary liquidation by 
shareholders, June 26, 1944) 

Kcorse 
Ecorse-Lincoln Park Bank (Head Of- 
fice) 74-1029 
(Capital $500,000, Surplus and Profits 
$128,000. Guy E. Pooley, President; 
Cc. R. Mead, Vice President and Cash- 
ier. Merger of Ecorse Savings Bank, 
Ecorse and State Savings Bank of Lin- 
coln Park, Lincoln Park, effective June 
12, 1944) 

Ecorse 
Ecorse Savings Bank 74-1029 
(Consolidated with State Savings 
Bank of Lincoln Park, Lincoln Park, 
as Ecorse-Lincoln Park Bank with 
head office at Ecorse and branch at 
Lincoln Park, effective June 12, 1944) 

Lincoln Park 
Ecorse-Lincoln Park Bank, Branch of 
Ecorse-Lincoln Park Bank, Ecorse, 
Mich. 
(Successor to State Savings Bank 
which consolidated with Ecorse Sav- 
ings Bank as Ecorse-Lincoln Park 
Bank with head office at Ecorse. Effec- 
tive June 12, 1944) 

Lincoln Park 
State Savings Bank 
(Consolidated with Ecorse Savings 
Bank as Ecorse-Lincoln Park Bank 
with head office at Ecorse and branch 
at Lincoln Park, effective June 12, 
1944) 

Romulus 
Wayne State Bank, Army Air Field 
Banking Facility Office of Wayne State 
Bank, Wayne 
(Opened February = 1944) 


MINNESOTA 
Minneapolis 
Citizens Morris Plan Company and 
branch at St. Paul cecccneeane 
(Discontinued. Bills, Notes and Ac- 
counts Receivable purchased by the 
Northwestern National Bank, Minne- 
apolis, and the Empire National Bank 
ane Company, St Paul, March 25, 
St. Paul 
Citizens Morris Plan Company, Branch 
of Citizens Morris Plan bepyere nad 
Minneapolis 
(Discontinued. Bills, Notes and ‘Ac- 
counts Receivable of head office and 
branch purenases by the Northwestern 
National Bank, Minneapolis, and the 
Empire National Bank & Trust Com- 
pany, St. Paul, March 25, 1944) 
Winona 
The Merchants Bank of Winona. .75-19 
(Converted to a national bank under 
title of The Merchants National Bank 
of Winona, July 1, 1944) 
Winona 
The Merchants National Bank of Wi- 
nona 75-19 
(Capital $200,000. J. R. Chappell, Pres- 
ident; H. A. Tornow, Cashier. Charter 
issued June 30,. 1944. Conversion of 
The Merchants Bank of Winona, effec- 
tive July 1, 1944) 


MISSISSIPPI 

Greenwood 

* Leflore Bank & Trust Co f 
(Capital $100,000. J. C. Fair, President. 
To open August 1, 1944) 

Gulfport 
Gulf National Bank of Gulport.85-578 
(Capital $100,000, Surplus and Profits 
$25,000. Wm C. Carter. President; 
Trafford Boyd, Cashier. Charter issued 
waseae’ 1944. Will open about August 


September, 1944 


Heidelberg 
Bay Springs Bank, Heidelberg Branch 
Office of Bay Springs Bank, Bay 
Springs 
(Cc. K. Wilson, Manager. Opened April 
1, 1944) 

Lake 
Bank of Lake.. 
(Liabilities assumed by Newton Coun- 
ty Bank, Newton, Miss., on March 17, 
1944, and a branch was established 
= its place) 


e 

Newton County Bank, Lake Branch 
Office of Newton County Bank, New- 
ton, Miss. 

(Mrs. W. H. Turnage, Manager. Suc- 
ceeded Bank of Lake, Lake, Miss., 
whose liabilities were assumed bs the 
Newton County Bank, Newton, iss., 
on March 24, 1944) 


MISSOURI 
Bakersfield 


The Bakersfield State Bank... .80-877 
(Placed in voluntary liquidation April 
1, 1944) 

Blue Springs 
Blue Springs Bank 80-1817 
(Capital $25,000, Surplus and Profits 
$7,000. Geo. A. Schrader, President; 
S. K. Van Trump, Executive Vice Pres- 
ident and Cashier) 

Fort Leonard Wood 

* The Boatmen’s National Bank of St. 
Louis, Banking Facility Office of The 
Boatmen’s National Bank of St. Louis, 
St. Louis, 
CW P. Jeanelle, Manager) 

Newburg 
The Bank of Fort Leonard Woes. 333 
(Succeeded ‘by the new Fort Leonard 
Wood Bank which opened February 
26, 1944) 

pg A a 
Fort Leonard Wood Bank ....80-1813 
(Capital $25,000, Surplus gS. 000. Thos. 
Stages, President; D. gonaeee. 
Cashier. Opened February 3 1944. 
Took over deposit liabil ‘yy Re The 
Bank of Fort onard Wood 

New London 
Ralls County State Bank 80-1818 
(Capital $25,000. Omer E. Brown, Presi- 
dent and Cashier. To open June 5, 1944) 

Rocheport 

* Rocheport Bank - 
(Placed in voluntary liquidation July 
15, 1944) 

Purdy 
First National Bank - 
(Converted to a state bank under title 
of First State Bank of Purdy, June 19, 
1944) 

Purdy 
First State Bank of Purdy 80-1175 
(Capital $25,000, Surplus and Profits 
$8,000. John Miller, President; Bert 
Catron, Cashier. Conversion of First 
National Bank, effective June 19, 1944) 

Truxton 
Truxton Bank ... 80-1230 
(Entered voluntary ‘liquidation. No de- 
posits accepted after March 1, 1944) 


NEBRASKA 
Clay Center 


* Commercial State Bank 2 
(Liquidating voluntarily. No deposits 
accepted after August 15, 1944) 

Howells 

* Howells State Bank 
(In process of liquidation. No deposits 
accepted after June 30, 1944) 

Kearney 
a engaged National Bank of Rear. 
(capital $100,000. Thos. Gass, Presi- 
dent; Jno M. Spear, Cashier. Conver- 
sion of Fort Kearney State Bank, ef- 
fective March 28, 1944) 

Kearney 
Fort Kearney State Bank ‘ 
(Converted to a national bank under 
title of Fort Kearney National Bank 
of Kearney, March 28, 1944) 

Lincoln 
First National Bank of Lincoln, Bank- 
me, Paeey Office, Lincoln Army Air 


(R. A. Gessner, Manager. Opened May 
16, 1944) 


NEVADA 
Reno 


First National Bank of Nevada, Reno, 
Nevada, Reno Army Air Base Banking 
Facility Office ..... 

(Lino Del Grande, in “charge. "Opened 
February 28, 1944) 


NEW JERSEY 
Ft. Monmouth 
Allenhurst National. Bank & Trust 
Company, Agency of Allenhurst Na- 


tional Bank & Trust Company, Allen- 
hurst, N. J. 
(Cc. B. Vogel, Manager) 
Morristown 
* First National 


ee eee eeee 


Bank of Merete 
(Consolidated with National Iron Bank 
of Morristown under charter of Na- 
tional Iron Bank and under title of 
The First National Iron Bank of Mor- 
ristown, effective July 31, 1944) 

Morristown 
* The First National Iron Bank of Mor- 
ristown 
(Capital $800,000, Surplus $500,000. 
Consolidation of National Iron Bank 
and First National Bank under charter 
of National Iron Bank, effective July 
31, 1944) 

Morristown 
* National Iron Bank of sapeiinegs 
(Consolidated with First National 
Bank of Morristown under charter of 
National Iron Bank and under title of 
The First National Iron Bank of Mor- 
ristown, effective July 31, 1944) 

Port Norris 
Peoples Bank of Port Norris... .55-712 
(Capital $50,000, Surplus and Profits 
$25,000. J. S. Newcomb, President; H 1. 
Taylor, Cashier. To open about May 27, 
1944) 

Rockaway 

* First National Bank, Rockaway Branch 
of First National Bank, Morristown, 

55-436 
(Changed title to First National Iron 
Bank, Rockaway Branch of First Na- 
tional Iron Bank, Morristown, N. J., 
July 31, 1944) 

Rockaway 
* The First National Iron Bank, Rock- 
away Branch of The First National 
Iron Bank, Morristown, N. J.....55-436 
(Change in title of First National 
Bank, Rockaway Branch of The First 
National Bank, Morristown, N. J., 
effective July 31, 1944) 


NEW MEXICO 
Hobbs 


Lea County State Bank opened a Bank- 
ing Facility Office at Hobbs Army Air 
Field, January 31, 1944 ..... 
(Dolores Bensing, Manager; 
Carr, Assistant Manager) 


Janet 


NEW YORK 
Binghamton 


The Industrial Bank 50-1085 
(F. G. Belisle, President and Treasurer. 
Change in title of Morris Plan Indus- 
trial Bank, effective February 16, 
1944) 

Binghamton 
Morris Plan Industrial Bank . .50-1085 
(Changed title to The Industrial Bank, 
February 16, 1944) 

Fairport 
Fairport National Bank & Trust Com- 
pany 50-960 
(Merged with Security Trust Company, 
Rochester, June 1, 1944 and operated 
as Fairport Office of same) 

Fairport 
Security Trust Company, Fairport Of- 
fice of Security Trust Company, Roch- 
ester 50-960 
(E. G. McGinnis, Vice President and 
Manager. Opened June 1, 1944. Success- 
or to Fairport National Bank & Trust 
Company which merged with Security 
Trust Company, Rochester) 

Geneva 
Geneva Trust Company 
(Acquired by Lincoln-Alliance Bank & 
Trust Company, Rochester, June 1, 
1944, and is operated as a branch) 

Geneva 
Lincoln-Alliance Bank & Trust Com- 
pany, Branch of Lincoln-Alliance Bank 
& Trust Company, Rochester... .50-291 
(Succeeded Geneva Trust Company 
which was acquired by the Lincoln- 
Alliance Bank & Trust Company, June 
1, 1944) 

Jordan 

* Jordan National Bank 
(Taken over by Merchants National 
Bank & Trust Co., Syracuse, N Y., 
August 1, 1944, and operated 
branch) 

Jordan 

* The Merchants National Bank & Trust 
Co., Branch of The Merchants National 
Bank & Trust Co., Syracuse, N. Y . 
(Succeeded Jordan National Bank, 
Jordan, N. Y., which was taken over 
by Merchants National Bank & Trust 
Co., Syracuse, N. Y., August 1, 1944) 
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New York 
The Chase National Bank of the City of 
New York, Forty-Sixth Street Branch 
(Park Ave. at 46th St.)..........0.. 
(Discontinued at close of business 
(March 18, 1944) 

New York 

* The Public National Bank & Trust Co., 
Branch at Featherbed Lane and Nelson 
Ave., Borough of Bronx..............-- 
(Voluntary liquidation. Discontinued 
July 15, 1944) 

Brooklyn 
Brevoort Savings Bank, Bay Ridge- 
Fort Hamilton Office at 465 —v- 
Bixth Street ...ccccccsvcvcccces eocene 
(Opened March 18, 1944) 

Brooklyn 
Manufacturers Trust Company, Bank- 
ing. Facility Office located near Wash- 
ington Street Gate in Brooklyn Navy 


ME vache bev nonene pod eee cececseoere 
(Opened April 3, 1944) 

Pittsford 
Pittsford National Bank....... 50-1084 


(Assets purchased by Security Trust 
Company, Rochester, and bank oper- 
ated as a branch, June 1, 1944) 
Pittsford 

Security Trust Company, Pittsford Of- 
fice of Security Trust Company, Rech- 
rE Brrr Ores 50-1084 
(Succeeded Pittsford National Bank 
which was purchased by the Security 


Trust Company, Rochester, June l, 
1944) 

Potsdam 
Citizens National Bank.........50-472 


(Consolidated with Peoples Bank of 
Potsdam as Potsdam Bank & Trust 
Company, June 30, 1944) 

Potsdam 
SS Oe CPT 4 ae 
(Consolidated with Citizens National 
Bank as Potsdam Bank & Trust Com- 
pany, June 30, 1944) 

Potsdam 
Potsdam Bank & Trust Company.50-471 
(Capital: Common $125,000, Preferred 
$210,000, Surplus and Profits $198,000. 
F. R. Woodruff, President; A. L. Sit- 
terly, Vice President and Cashier. Con- 
solidation of Peoples Bank of Potsdam 


and Citizens National Bank, effective 
June 30, 1944) 

Rochester 
The Community Savings Bank of 


Rochester, 233-35 Main St. East. .50-15 
(Merger of East Side Savings Bank 
and Mechanics Savings Bank with 
offices at 21 Exchange St. and 89 East 
Avenue, effective June 1, 1944) 

Rochester 
The Community Savings Bank of 
Rochester, The Mechanics Office, 21 
TORS FE: ccs tnnc.cccvssnvciand 50-15 
(Successor to The Mechanics Savings 
Bank, 21 Exchange St., which merged 
with the East Side Savings Bank as 
The Community Savings Bank of 
Rochester, 233-35 Main St. East, effec- 
tive June 1, 1944) 

Rochester 
The Community Savings Bank of New 
York, The East Avenue Office, 89 East 
MMM SSCs Saag AALS one ated Ae 50-15 
(Change in title ‘of Mechanics Savings 
Bank, Branch at 89 East Ave., due to 
merger of Mechanics Savings Bank 
and East Side Savings Bank, June 1, 
1944) 

Rochester 
East Side Savings Bank......... 50-15 
(Merged with Mechanics Savings Bank 
as Community Savings Bank of Roch- 
ester, June 1, 1944) 

Rochester 
Mechanics Savings Bank........ 50-14 
(Merged with East Side Savings Bank 
as ge mae Savings Bank of Roch- 
ester, June 1, 1944, and operated as 
Mechanics Office, 21 Exchange St.) 

Sharon Springs 
First National Bank in Canajoharie, 
Sharon Springs Branch of First Na- 
tional Bank in Canajoharie, Canajo- 
REED ccccncceetcesconevesecececss eesce 
(Evangeline L. Bowmaker, Manager. 
To open about May 1, 1944) 

Whitesboro 
Oneida National Bank & Trust Co., 
Whitestown Branch of Oneida National 
Bank & Trust Co., Utica, N. Y......... 
(D. E. Pugh, Manager. Succeeded 
Whitestown National Bank which was 
absorbed by the Oneida National Bank 
& Trust Co., Utica, N. Y. at the close 
of business July 1, 1944) 

Whitesboro 
Whitestown National Bank..... 50-991 
(Absorbed by Oneida National Bank & 
Trust Co., Utica, N. Y. at close of busi- 
ness July 1, 1944 and is operated as a 
branch of that bank) 
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Williamson 
Central Trust Co., Branch of Central 
Trust Co., Rochester, N. Y...... 50-897 
(Leland L. Fuller, Vice President in 
charge. Successor to State Bank of 
Williamson which merged with the 
Central Trust Co., Rochester, June 12, 
1944) 

Williamson 
State Bank of Williamson...... 50-897 
(Merged with Central Trust Co, Roch- 
ester, N. Y., June 12, 1944, and is now 
operated as a branch) 


NORTH CAROLINA 

Concord 
Citizens Bank & Trust Company. .66-75 
(Converted to a national bank under 
title of Citizens National Bank of Con- 
cord, effective April 1, 1944) 

Concord 
Citizens National 
(Capital “$i00, 000. T. N. Spencer, Presi- 
dent; Boyd Biggers, Cashier. Conver- 
sion of Citizens Bank & Trust Com- 


Bank of Concord 


pany, effective April 1, 1944) 
Hemp 
Bank of _ Biscoe, Tellers Window 


Branch of Bank of Biscoe, Biscoe..... 
(Name of city changed to Robbins in 
March, 1944) 


Robbins 
Bank of Biscoe, Tellers Window 
Branch of Bank of Biscoe, Biscoe..... 


(Name of city changed from Hemp to 
Robbins in March, 1944) 


NORTH DAKOTA 
Dickinson 
Farmers State Bank........... 77-1037 


(Liquidating voluntarily. Reported 
July 10, 1944) 

Hunter 

* Security State Bank............ 77-287 


(Liquidating voluntarily. Discontinued 
receiving deposits March 31, 1944) 
Page 
First tate WAG. «ocsicesvace «-.77-231 
(Liquidating voluntarily. No deposits 
accepted after March 31, 1944) 
Page 
First State Bank of Hope, Paying and 
Receiving Station of First State Bank, 
Hope, N. Dak. 


ap 

Bank of Beulah, Paying and Receiving 
Station of Bank of Beulah, Beulah.... 
(Closed. Reported by Head Office 
March 27, 1944) 


OHIO 
Akron 


The Firestone Bank ............56-66 
(Change in title of The Firestone 
Park Trust & Savings Bank, effective 
January 20, 1944) 

Akron 
Firestone Park Trust & Savings Ben 
(Changed title to The Firestone Bank, 
January 20, 1944) 

Metamora 
Metamora State Bank.......... 56-1387 
(Capital $50,000, Surplus and Profits 


$11.000. F. B. Nachtrieb, President; 
Olin Pifer, Cashier. To open about 
July 1, 1944) 

Quincy 


The Miami Valley Bank ......56-1119 
(Capital $32,000, Surplus and Profits 
$8,000. W. A. Yinger, President; J. S. 
Kneisley, Cashier. Incorporation of 
The Miami Valley Bank, Uninc., effec- 
tive January 3, 1944) 

Quincy 
The Miami Valley Bank, Uninc. 56-1119 
(Incorporated > The Miami Valley 
Bank, January 3, 1944) 

Sugarcreek ~ 

a ey ere 56-1172 
(Converted to a state bank under title 
of The Citizens Bank. Reported July 
19, 1944) 

Sugarcreek 

SFO. COONS TOE. 5 6 scien cicscane 56-1172 
(Capital $50,000, Surplus and Profits 
$24,000. Edw. Shepfer, President; W. 
W. Weiss, Cashier. Conversion of Citi- 
zens Bank Reported July 19, 1944) 

Toledo 
The Lucas County Savings Bank.56-24 
(Change in title of The Morris Plan 
Th of Toledo, effective March 15, 

Toledo 
The Morris Plank Bank of Toledo. 56-24 
(Changed title to The Lucas County 
Savings Bank, March 15, 1944) 

Williamsburg 
The Peoples Bank............. 56-1284 
(Consolidated with the Farmers & 
Merchants Bank which reorganized 
February 11, 1944) 





OKLAHOMA 
Byars 


Byars State Bank.............. 86-697 

(Voluntarily liquidated through Mce- 

Clain County National Bank, Purcell, 
om 22, 1944) 


ee ee | Perec eee 86-731 
(Name of city changed to Dill City, 
March, 1944) 

Dill City 
Dill Biate: TAGE... vcaveesecioes 86-731 
(Name of city changed from Dill to 
Dill City, March, 1944) 

Grove 

© Bae OC CONG. is 6 ic 6 69 does cede 86-415 
(Changed title to State Bank of Grove. 
* Reported July 28, 1944) 

Grove 

* State Bank of Grove........... 86-415 
(Capital $25,000, Surplus and Profits 
$11,250. C. F. Walker, President; C. A. 
Babb, Cashier. Change in title of Bank 
of Grove, reported July 28, 1944) 

Lookeba 
Lookeba State Bank....... -.-- 86-814 
(Purchased by Anadarko Bank & 
tant Company, Anadarko, April 15, 


OREGON 

Camp Abbot 

* The First National Bank of Portland, 
Banking Facility Office of The First 
— Bank of Portland, Portland, 
Sit oh DO aa ak bebe OX eA aes 6 wee ‘ 
(Disccntinued June 30, 1944) 

Portland 
Pacific Coast Joint Stock Land > 
ecnvscecasecese TePeLerTT 4 
(Fully liquidated and charter surren- 
dered, Reported March 9, 1944) 

Tigard 

iret Bank of Tigard .........:; 96-291 

(Purchased by United States National 
Bank of Portland, Portland, on Feb- 
ruary 26, 1944, and will be operated as 
the Tigard Branch of United States 
National Bank of Portland) 

Tigard 
The United States National Bank of 
Portland, Tigard Branch .......96-291 
(Succeeded the First Bank of Tigard 
which was purchased by the United 
States National Bank of Portland, Ore., 
sean” close of business February 26, 


PENNSYLVANIA 
Lebanon 


oe oe ee 60-280 

(Change in title of North Side Bank & 

Trust Co., effective March 16, 1944) 
Lebanon 

North Side Bank & Trust Company 


(Changed ‘titie to North Side Bank, 
March 16, 1944) 

New Cumberland 

*New Cumberland Bank, New Cumber- 
land Army Service Forces Depot Bank- 
SDS oan. co tina bea ealewaw nn 


(Joseph B James, Manager. Opened 
May 8, 1944) 

Portage 

* Portage National Bank........ 60-1763 


Capital. $60,000. Philip Stager, Presi- 
dent; N. G. Holzinger, Cashier. Charter 
issued July 20, 1944) 


Smethport 
* The Grange National Bank of McKean 
County. at Smethport............ 60-951 


(Changed title to Smethport National 
Bank, July 11, 1944) 

Smethport 

* Smethport National Bank....... 60-951 
(Change in title of The Grange Na- 
tional Bank of ‘McKean County at 


Smethport, effective July 11, 1944) 
Susquehanna 
The City National Bank........ 60-810 


(Voluntary liquidation effective June 1, 
1944. Absorbed by First & Farmers Na- 
tional Bank & Trust Company, Mont- 
rose, Pa., and operated as a branch) 
Susquehanna 
First & Farmers National Bank & 
Trust Company of panama Susque- 
hanna Branch ........ eve 
(Branch authorized May “27, 1944)" 
Susquehanna 
First National Bank........... 60-809 
(Absorbed by First & Farmers Na- 
tional Bank & Trust Company, Mont- 
rose, Pa., May 29, 1944) 


RHODE ISLAND 
Newport 


Aquidneck National Bank of Newport, 
U. S. Naval Torpedo Station Banking 
We COD ooh. bi oh ahénbwes tan ccces 
( Khon ne ge Cc. Shaw, Manager. “Opened 
March 1, 1944) 
Newport 

The Morris Plan Bank of Rhode Island, 
Newport Branch. Branch of the Morris 
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Plan Bank of Rhode Island, manip | 
(J. 0. Hidier, Manager. Succeeded The 
Morris Plan Co. of Rhode Island, New- 
port Branch, July 1, 1944) 


Newport 


The Morris Plan Co of Rhode Island, 
Newport Branch. Branch of the Morris 
Plan Co of Rhode Island, Providence 
(Converted to a state branch bank 
under title of The Morris Plan Bank 
ef Rhode Island, Newport Branch 
57-82) July 1, 1944) 

Pawtucket 
The Morris Plan Bank of Rhode Island, 
Pawtucket Branch, Branch of The Mor- 
ris Plan Bank of Rhode Island, Provi- 
GOMOD scccecsccsssvceasscesacess 57-56 
(W. A. Greenwood, Manager. Succeeded 
The Morris Plan Co. of Rhode Island, 
Pawtucket Branch, July 1, 1944) 

Pawtucket 
The Morris Plan Company of Rhode 
Island, Pawtucket Branch of The Mor- 
ris Plan Co. of Rhode Island, Provi- 
GOMOD 0 00.800 066.606 Febbrigceeecceceves 
(Converted to a state branch bank 
under title of The Morris Plan Bank 
of Rhode Island, Pawtucket Branch, 
effective July 1, 1944) 

Providence 
The Morris Plan Bank of Rhode iatané, 
(Capital $875,000. H. B. Cross, Presi- 
dent; E. A. Peel, Vice President and 
Treasurer. State charter issued July 1, 
1944. Succeeded The Morris Plan Co. of 
Rhode Island, which formerly operated 
under the Loan and Investment Law) 

Providence 
Morris Plan Co. of Rhode Island. .57-43 
(Converted to a state bank under title 
of The Morris Plan Co. of Rhode Is- 
land, July 1, 1944) 

Providence 
The Morris Plan Bank of Rhode Island, 
Olneyville Branch.............. 57-120 
(Cc. E. Richardson, Manager. Succeeded 
The Morris Plan Co. of Rhode Island, 
Olneyville Branch, July 1, 1944) 

Providence . 
The Morris Plan Co of Rhode Island, 
Olneyville i eee 
(Converted to a state branch bank un- 
der title of The Morris Plan Bank of 
Rhode Island, Olneyville Branch (57- 
120), effective July 1, 1944) 

Westerly 
The Morris Plan Bank of Rhode Island, 
Westerly Branch, Branch of The Mor- 
ris Plan Bank of Rhode Island, Provi- 
Oe a era eee 57-87 
(Succeeded The Morris Plan Co. of 
Rhode Island, Westerly Branch, July 
1, 1944. O. L. Lamoureux, Manager) 

Westerly 
The Morris Plan Co of Rhode Island, 
Westerly Branch of The Morris Plan 
Co of Rhode Island, Providence...... 
(Converted to a state branch bank un- 
der title of The Morris Plan Bank of 
Rhode Island, Westerly Branch, effec- 
tive July 1, 1944) 

West Warwick 
The Morris Plan Bank of Rhode Island 
Pawtuxet Valley Branch, Branch of 
The Morris Plan Bank of Rhode Island, 
PRGUVGROIED 6.60240 tenessckxsce ..57-119 
(F. M. Hathaway, Manager. Succeeded 
The Morris Plan Co. of Rhode Island, 
Pawtuxet Valley Branch, July 1, 1944) 

West Warwick 
The Morris Plan Co of Rhode Island, 
Pawtuxet Valley Branch of The Morris 
Plan Co. of Rhode Island, Providence. . 
(Converted to a state branch bank un- 
der title of The Morris Plan Bank of 
Rhode Island, Pawtuxet Valley Branch, 
effective July 1, 1944) 

Woonsocket 
The Morris Plan Bank of Rhode Island, 
Woonsocket Branch, Branch of The 
Morris Plan Bank of Rhode Island, 
PROCINONIE. ob oc i viiei tse ees ciowns 57-118 
(J. T. Fanning, Manager. Succeeded 
The Morris Plan Co. of Rhode Island, 
Woonsocket Branch, July 1, 1944) 

Woonsocket 
The Morris Plan Co of Rhode Island, 
Woonsocket Branch of The Morris 
Plan Co. of Rhode Island, Providence 
(Converted to a state branch bank 
under title of The Morris Plan Bank 
of Rhode Island, Woonsocket Branch, 
effective July 1, 1944) 


SOUTH CAROLINA 


Charleston 
The South Carolina National Bank, 
be td Yard —- ae Facility 


caiiiiie 1944 


Cle mson 
Fort Hill Bank & Trust Co...... 67-660 
(Capital $25,000, Surplus $5,000. F. C. 
Anderson, President; Norma Madden, 
Cashier. Succeeded Fort Hill Deposi- 
tory which was granted charter to en- 
gage in general banking business July 
24, 1944) 

Clemson 

* The Fort Hill Depository...... 67-660 
(Granted charter to engage in general 
banking business and changed title to 
Fort Hill Bank & Trust Co., July 24, 
1944) 

Columbia 
The Citizens and Southern National 
Bank of South Carolina, Columbia 
Army Air Base Banking Facility Office 
of The Citizens and Southern National 
Bank of South Carolina, Charleston.. 


(tT. E. Marchant, Manager. Opened 
March 16, 1944) 
SOUTH DAKOTA 
Bison 
* Bank of Lemmon, Bison Office of Bank 
OF TNO, Ty. Wh oc 6 dc ccecesee 78-902 


(Charlie Snorteland, Manager; Louise 
Monserud, Assistant Manager. To open 
August 15, 1944) 
Bradley 

Citizens State Bank, Bradley Office of 
Citizens State Bank, Clark, S. D..78-881 
(Succeeded Citizens State Bank of Gar- 
den City, Bradley Office of Citizens 
State Bank of Garden City, Garden 


City, S. D., when head office moved to 
Clark August 1, 1944) 
Bradley 


* Citizens State Bank of Garden City, 
Bradley Office of Citizens State Bank 
of Garden City, S. D............ 78-881 
(Changed to Citizens State Bank, Brad- 
ley Office of Citizens State Bank, Clark, 
S. D., when head office moved to Clark, 
August 1, 1944) 

Clark 

* Citizens State Bank............ 78-822 
(Change in title and location of Citi- 
zens State Bank of Garden City, effec- 
tive August 1, 1944) 

Garden City 

* Citizens State Bank of Garden City 


(Moved to Clark, S. D. August 1, 1944, 
as Citizens State Bank) 

Herreid 
Campbell County Bank......... 78-901 
(Capital $30,000, Surplus and Profits 
$10,000. Joe Wolf, President; Wm. 
Block, Cashier. Opened June 13, 1944) 

Herreid 
Eureka State Bank, Herreid Office of 
Eureka State Bank, Eureka... .78-889 
(Discontinued June 12, 1944) 

Igloo 

* Southern Hills Bank, Black Hills Ord- 
nance Depot Banking Facility Office of 
Southern Hills Bank, Edgemont, S. D.. 
(Change in name of town from Provo 
to Igloo) 

Leola 
Leola State Bank............ - 78-900 
(Capital $25,000, Surplus $5, 000. J. F. 


Holdhusen, President; Clarence E. 
Knudson, Cashier. Opened May 1, 
1944) 
Presho 


Farmers & Merchants Bank ... .78-826 
(Change in title of Farmers & Mer- 
chants State Bank, effective February 
14, 1944) 

Presho 
Farmers & Merchants State ae ery 
(Changed title ‘to Farmers & Mer- 
chants Bank, February 14, 1944) 

Provo 

* Southern Hills Bank, Black Hills Ord- 
nance Depot Banking Facility Office of 
Southern Hills Bank, Edgemont, 8S. D... 
(Name of town changed from Provo to 
Igloo) 

Vienna 

* Citizens State Bank, Vienna Office of 
Citizens State Bank, Clark, S. D .78-883 
(Succeeded Citizens State Bank of Gar- 
den City, Vienna Office of Citizens State 
Bank of Garden City, Garden City, S. 
D., when head office moved to Clark, 
August 1, 1944) 

Vienna 

* Citizens State Bank of Garden City, 
Vienna Office of Citizens State Bank of 
Garden City, Garden City, S. D.. .78-883 
(Changed to Citizens State Bank, Vien- 
na Office of Citizens State Bank, Clark, 
S. D., when head office moved to Clark, 
August 1, 1944) 

Willow Lake 

* Citizens State Bank, Willow Lake Of- 
ffice of Citizens State Bank, Clark, S. D. 
Cade cunah aden es ead denne sdae es 78-884 
(Succeeded Citizens State Bank of Gar- 


den City, Willow Lake Office of Citizens 
State Bank of Garden City, Garden 
City, S. D., when head office moved to 
Clark, August 1, 1944) 
w illow Lake 

Citizens State Bank of Garden City, 
Willow Lake Office of Citizens State 
Bank of Garden City, Garden nad ow 
PP Pr Pe? Re Pe 78-884 
(Changed to Citizens State Bank, Wil- 
low Lake Office of Citizens State Bank, 
Clark, S. D., when head office moved to 
Clark, August 1, 1944) 


TENNESSSEE 
Knoxville 
Commercial Bank & Trust Company 
6 


(Converted to a national bank under 
title of Commercial National Bank, 
June 5, 1944) 

Knoxville 
Commercial National Bank..... 87-736 
(Capital $300,000. Wm. Rule, Jr., Presi- 
dent; R. C. Brown, Cashier Conversion 
of Commercial Bank & Trust Com- 
pany, effective June 5, 1944) 

Memphis 

* Union Planters National Bank & Trust 
Co., Kennedy General Hospital Bank- 
SR nee GMs 66 a s'c'e'ccc nnd abenecs 


(M. C. Perryman, Manager. Opened 
June 1, 1944) 
Nashville 


Commerce Union Bank opened a bank- 
ing facility office at 20th Ferryin 
saat Municipal Airport, January 27 
(Leroy Graham, “Manager) 

Oakdale 
Depositors State Bank ........87-524 
(Entered voluntary liquidation Feb- 
ruary 10, 1944) 

Oak Ridge 
Hamilton National Bank, Middletown 
Banking Facility Office of Hamilton 
National Bank, Knoxville, Tenn ...... 
Nero Mason, Manager. Opened April 
3, 1944) 


TEXAS 

Belton 
The Farmers National Bank of Belton 
Weer rririceyir rrr rer ere ee -227 
(Changed title to The First National 
Bank in Belton, June 27, 1944) 

Belton 
The First National Bank in Relies 
(Capital $50,000, Surplus" and Profits 
$18,000. O P. Carpenter, President; C. 
G. Parker, Cashier. Change in title of 
The Farmers National Bank of Belton, 
effective June 27, 1944) 

Brownsville 
Pan American State Bank.....88-2206 
(Capital $200,000, Surplus and Profits 
200,000. Geo. C. Hollis, President; C. 


arshall Watson, Cashier. Opened 
May 15, 1944) 
Dallas 
American —~ peepee Bank of Oak ge 
Dallas, Texas ... seeugeeas si 


(Capital $200, 000. * Gooper E. we att, 
President; Sam L Sty yh Cashier. 
To open about July 1, 1944) 

Dallas 
Dallas Joint Stock Land Bank. .32-68 
(Completed liquidation in December 
of 1943) 

Hemphill 
First State Bank.............. 88-2208 
(Capital $25,000, Surplus and Profits 
$6,000 Thos.’E. Baker, President; C. E. 
Carter, Cashier) 

Houston 
The Industrial aoate Bank of Moustes 

eccccccceeseeeee 

(Capital, $100, 000, Surplus and Profits 
$25,000. Paul "Bark ey, President; 


Harr C. Meyer, Cashier. Opened 
March 1, 1944) 
Johnson City 

Citizens State Bank........... 88-2209 
(Capital $25,000 rhe $5,000. M. C. 
Winters, President; D. Gardner, 


Acting Vice President ron Cashier. To 
open about August 1, 1944) 
Kermit 


Kermit State Bank. . 88-2207 
(Capital $25,000, Surplus $5, 35,000. G. P. 
Mitchell, President; McWhirter, 


Cashier. Will open April 15, 1944) 
Kopperl 
* Kopperl State Bank........... 88-1436 
(Entered voluntary liquidation June 


24, 1944) 
Truscott 
First Bank of Truscott (Uninecsper. 
GOOD so ctacccssvcacesasieas -+.-88-1329 
(Liquidating voluntarily. "Reported 
July 3, 1944) 
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UTAH 
Salt Lake City 
Pacific Coast Joint Stock Land rey] 
(Liquidation ‘completed December 29, 
1943) 


VIRGINIA 


Mt. Solon 
Planters Bank & Trust Company, 
Branch of Planters Bank & Trust Com- 
pany, Staunton, Va. 0 
(Discontinued May 24, 1944) 

Rapidan 

*State Bank of Madison, Inc., Branch of 
_ Bank of Madison, Inc., M 

a Duebuisid eh atin s tan ance 68-420 

(Ciosing extended from June 30 to De- 
cember 31, 1944) 


WASHINGTON 


Moses Lake 

* Columbia Basin State Bank....98-471 
(Capital $25,000, Surplus and Profits 
$10,000. C. K. Burress, Cashier. To open 
August 3, 1944) 

Richland 
Richland Branch, Seattle-First Na- 
tional Bank (Spokane & Eastern Di- 
vision), Branch of Seattle-First Na- 
tional Bank, Seattle 98-469 
(C H. Brewer, Manager; J. J. Wilson, 
or gama Manager. Opened May 1, 
1944) 

Washougal 
Bank of Washougal 
(Capital $25,000, Surplus and Profits 
$7,500. Fritz Braun, President; C. R. 
org Cashier. To open about June l, 
1944) 


WISCONSIN 

Pepin 

* American Bank, Paying and Receiving 
Station of American Bank, Alma, Wis. 
Richard Hem, Manager. Opened Au- 
gust 1, 1944) 

Waukesha 
Waukesha State Bank - 
(Capital $75,000, Surplus and Profits 
$37,000. Cari Taylor, President. To 
open about June 10, 1944) 

Wisconsin Dells 
Kilbourn State Bank nie 
(Will be purchased by Farmers & 
— State Bank on March 1, 
1944 


New Banks Reported In 
Process of Organization 


t Indicates Press Report 


ARKANSAS 


Harrison 
* The Commercial Bank. 


CALIFORNIA 

Arvin 

* Bank of America National Trust & 
Savings Assn., Branch of San Francis- 
co, Calif. 

Berkeley 

+ Bank of Berkeley 
(Reese Clark, 
Trust Co. Bldg.) 

Oakland 

+*American Trust Company will open a 
Banking Facility Office at the Naval 
Supply Depot, Oakland. 


Attorney, American 


GEORGIA 
Savannah 
* The Citizens and Southern National 
Bank has been authorized to open a 
branch at 2302 Bull St. 


ILLINOIS 
Chicago 
t The Victory Bank of Chicago, 3424 
Lawrence Avenue 
(Frank Sampson, correspondent) 
Roseville 
Roseville State Bank 
(H. A Berg, Cashier) 
San Jose 
+ Tri-County State Bank 
(Capital $25,000, Surplus and Profits 
$7,500. W. G. Kelly and Fred Zimmer- 
man, correspondents) 
Tiskilwa 
* Tiskilwa State Bank 
(E. B. Pettegrew, President; 
Hughes, Vice President) 
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George 


INDIANA 
Hammond 
American Bank of Hammond 
(Capital $100,000. Maxwell M. Nowak 
and Theodore Moor, incorporators) 
Kirklin 
* The Farmers Bank, Branch of The 
Farmers Bank, Frankfort, Ind. 
Wolcott 
+ Bank of Wolcott 
(Russell Parks and Stanton Spencer, 
correspondents) 


IOWA 
Lost Nation 
First Trust & Savings Bank, Office of 
= Trust & Savings Bank, Wheat- 
and. 


KANSAS 
Victoria 
+ Farmers National Bank will open a 
banking facility office at the Walker 
Army Air Field. 


LOUISIANA 
Independence 
Community State Bank 
(Capital $25,000, Surplus $5,000. L. L. 
Ricks, President; A. L. Pecoraro, Cash- 
ier. To open about August 1, 1944) 


MARYLAND 
Smithsburg 
Citizens Bank of Smithsburg 
(Capital $50,000) 


MISSISSIPPI 
Gulfport 
+*Hancock Bank will operate a branch 
office at the Gulfport Army Air Field. 


NEBRASKA 
Clay Center 
* The Commercial State 
(Reported August 7, 1944) 
Sterling 
* The Bank of Sterling. 


NEW YORK 

Brooklyn 

* East Brooklyn Savings Bank applied 
for permission to operate a branch of- 
fice at East 17th St. and Avenue U, 
Brooklyn. 

Buffalo 
The Western Savings Bank of Buffalo 
(Filed application June 16, 1944, to 
open a branch at Kensington Ave. and 
Eggert Road) 


NORTH DAKOTA 
Halliday 
Bank of Halliday. 
Lehr 
McIntosh County Bank, Paying and 
Receiving Station of McIntosh County 
Bank, Ashley, N. D 


OHIO 
Toledo 
State Bank of Toledo 
(Capital $200,000, Surplus and Profits 
$50,000. To replace the Financial Se- 
curities Corporation, 331 Erie St.) 


OREGON 
Ontario 
State Bank of Malheur County 
(Application approved June 7, 1944) 


PENNSYLVANIA 
Philadelphia  — 
+ Land Title Bank & Trust Company, 
New Branch at 5228 Chestnut Street. 
Philadelphia 
*The Philadelphia Saving Fund Society 
new branch at 3541 Ryan Ave 
(Reported July 31, 1944) 


TEXAS 
San Juan 
Valley State Bank. 


VERMONT 
Poultney 
Proctor Trust Company, 


Branch of 
Proctor, Vt. 


VIRGINIA 
Richmond 
Morris Plan Bank was granted permis- 
sion to establish and operate a facility 
at the McGuire General Hospital, Rich- 
mond. 
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When the people of Atlanta learned that their proud 
namesake cruiser, the U.S.S. Atlanta, had been sunk 
in the Solomons, they not only saw red—they saw 
Red, White and Blue. &€ { That very day, they set 
out to raise the money for a bigger and better 
“Atlanta.” They organized a War Bond Drive which 
will go down in history. In less than 60 days they raised 


over $63,000,000 — going way beyond their quota, with 
enough left over to build two destroyer escorts to ac- 
company the new Atlanta. ( € The climax of this 


spectacularly successful War Bond Drive — initi- 
ated by the people of Atlanta and participated 1A MONTE TAPER 
in by other loyal Georgians—was the presenta- GEORGE LA MONTE & SON 


¥ 





tion to Secretary of the Navy Knox of a token check for 
$63,397.897.50 by John L. Conner, Chairman of the 
“New Atlanta Cruiser Committee.” @ ( And it's not 
surprising that this historic check was on La Monte 
Safety Paper for a great majority of the Banks in the 
State of Georgia use this product to safeguard against 
alteration and counterfeiting the checks they them- 
selves issue and those they supply to their depositors. 


For samples of La Monte Safety Paper see your 
Lithographer or Printer —or write us direct. 
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